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EXECUTIVE SUMMARY
Over the past half century, no prospective trade agreement has captured the attention of the
American people in the way that the North American Free Trade Agreement already has and will continue
to do as it is submitted to Congress for ratification. The array of political and economic bedfellows
fighting for and against NAFTA is truly extraordinary. And the extent and intensity of the lobbying
efforts by both sides are remarkable.
The Center for Public Integrity has determined that from 1989 to the present, Mexican
government and business interests have spent at least $25 million in Washington to promote the
development and enactment of NAFTA. Mexico has employed a veritable phalanx of Washington law
firms, lobbyists, public relations companies, and consultants. This number is conservative -- the
cumulative total as reported to the U.S. Department of Justice. Based on statements made to the Center
for Public Integrity by the most knowledgeable Mexican NAFTA official in Washington, Mexican
interests will spend an additional $5 million to $10 million to promote NAFTA in 1993, bringing
Mexico's total NAFTA-related expenditures in Washington to more than $30 million by the time the dust
settles.
Ironically, this massive effort has been waged by a country not known for its financial robustness.
Before 1990, Mexico's spending on representation in Washington was mostly to promote tourism. In the
context of lobbying by foreign interests on a specific issue, Mexico has mounted the most expensive,
elaborate campaign ever conducted in the United States by a foreign government.
To comprehend the sheer dimension of this effort, it should be noted that to date, pro-NAFTA
expenditures by Mexican interests already exceed the combined resources of the three largest, best-known
foreign lobbying campaigns waged in Washington during the past quarter century: the operations mounted
by South Korea during Koreagate, by Japanese interests during the Toshiba controversy, and by Kuwait
following the Iraqi invasion.
Since 1989, to achieve maximum access to the U.S. political process, Mexican interests have
hired at least 33 former U.S. government officials with experience throughout the federal government,
from Congress to the White House, from the State Department to the Treasury Department. Some of
those former officials include:
• Bill Brock of the Brock Group. This former U.S. Trade Representative testified about trade
issues before a Senate committee in 1991, made favorable comments about Mexico, but did
not mention his financial ties to the Mexican government.
• Joseph O'Neill of Public Strategies. This former top aide to Senator Lloyd Bentsen assisted
the Treasury Secretary during the transition process. At the same time, he and his firm were
on a six-figure retainer to Mexico.
• Gabriel Guerra-Mondragon of Guerra & Associates and TKC International. This former
special assistant to the U.S. Ambassador to Mexico has been lobbying the Congress about
on behalf of Mexico, and while on retainer was also a Clinton transition advisor on national
security issues.
• Timothy Bennett of SJS Advanced Strategies. This former Assistant U.S. Trade

Representative who worked on U.S.-Mexican trade issues was subsequently was retained by
Mexican business interests regarding NAFTA.
• Ruth Kurtz. This former International Trade Commission and Senate trade analyst was hired
by Mexican business interests. She has had frequent contact with her former Capitol Hill
colleagues, and organized several all-expense-paid trips for them to Mexico.
Two high-level appointments to the Clinton Administration, Charlene Barshefsky and Daniel
Tarullo, have been paid by Mexican interests to do NAFTA-related work.
The Center for Public Integrity has learned that, as part of the unprecedented Mexican NAFTA
campaign, during the past two years Mexican business interests have taken at least three members of
Congress, a governor, and 48 congressional staffers on a dozen separate "fact-finding" trips to Mexico.
Just as Mexican companies are aggressively promoting NAFTA, so too are U.S. companies. The
U.S. business community has created a handful of new organizations and tapped some old ones to work
on gaining support for the NAFTA. Because the disclosure laws are weak, it is difficult to calculate how
much U.S. corporations and trade associations are spending in their effort to gain support for NAFTA.
These groups are in contact with Mexican Embassy offices in Washington, and one key organization
alone, USA*NAFTA, expects to spend at least $2 million.
Canada, despite its traditionally strong lobbying presence in Washington, has not been particularly
aggressive or active in its efforts to promote NAFTA. Canada, of course, already has a trade agreement
with the United States. Other factors that help explain Canada's "silent partner" role in NAFTA include
the political fallout that Prime Minister Brian Mulroney suffered in the aftermath of the U.S.-Canada Free
Trade Agreement and Canada's current recession.
By any measure, the anti-NAFTA forces have been financially "out-gunned" by the Mexicans and
the U.S. business community in this lobbying effort -- because of the poor quality of existing public
records and lax disclosure requirements it is impossible to gauge by precisely how much. But this motley
collection of environmental and consumer groups, labor unions and conservative business organizations
to date have spent a fraction of what NAFTA proponents have spent. In terms of grass-roots organization,
NAFTA's opponents have millions of people's names on mailing lists, but it is unclear to what extent
they have been contacted or organized regarding NAFTA. Meanwhile, the AFL-CIO has organized a few
trips to Mexico for members of Congress, and three organizations which receive at least some labor
money -- the Economic Policy Institute, the Economic Strategy Institute and the Congressional Economic
Leadership Institute -- have sponsored fact-finding trips to Mexico for members of Congress. Finally, in
terms of both money and organization, the recent entry into the fray of billionaire former presidential
candidate Ross Perot has markedly shifted the power equation and makes the legislative outcome of
NAFTA less predictable.
This Center for Public Integrity study does not purport to address the substance or the merits of
NAFTA. Besides a brief history of NAFTA, we have focused as thoroughly as public records permit on
the lobbying efforts surrounding this historic agreement. The names and numbers in this report come
almost exclusively from documents on file all around Washington which have been meticulously
assembled, verified, and interpreted by interviews and other means. As an organization devoted to
investigating public service and ethics-related issues, our interest is in the decision-making processes of
government and whether or not in a democracy they have been distorted in any way.

INTRODUCTION
In the summer of 1992, a young congressional aide boarded a plane at Washington National
Airport with some of her colleagues and flew to Mexico City. Donsia Strong, the staff counsel to Rep.
John Bryant (D-TX), had been invited to take an all-expense-paid trip to Mexico to learn more about the
North American Free Trade Agreement (NAFTA).
Strong's four-day, July trip to Mexico was organized and paid for by the Coordinadora de
Organismos Empresariales de Comercio Exterior (COECE), which was created in 1990 to promote
NAFTA. COECE, which works closely with the Mexican government, receives its funding from the
Consejo Coordinador Empresarial (CCE), "a permanent association of Mexican private-sector entities,"
according to the foreign agent registration form that COECE has filed with the U.S. Justice Department.
CCE's members include the Chamber of Commerce of Mexico City, the Mexican Association
of Exporters and Importers, the Mexican Association of Insurance Institutions, the Mexican Association
of Stock Brokerage Firms, the Mexican Business Council for International Affairs, the Mexican Council
of Businessmen, the Mexican Federation of Employers, the National Chamber of the Transportation
Industry, the National Council for Foreign Trade, the National Council of Farmers and Cattlemen, the
National Federation of Chambers of Commerce, and the National Federation of Chambers of Industry.
There was nothing illegal about Strong's trip - or for that matter a foreign business organization
financing it. And she was not required to disclose the trip on any public record. Strong declined to be
interviewed on-the-record by the Center.
Today, Donsia Strong works in Bill Clinton's White House. One of her areas of responsibility:
lobbying reform legislation.
Last year, four presidential candidates, including Bill Clinton, railed against Washington's
"influence-peddling" and "politics-as-usual" in the nation's capital. Political leaders intuitively understand
that their popularity depends on how well they connect with voter interests and passions, and in 1992,
few political "hot buttons" were hotter than America's anger toward Washington lobbyists.
And so the broom of change has swept in a new President and 115 new members of Congress.
But despite the new faces, and the tough rhetoric and executive orders of a new Chief Executive, to the
entrenched, mercenary class of world-weary Washingtonians, all the histrionics about lobbying are just
so much background noise. No matter if many in the heartland fear that Washington has become a
contemporary Sodom and Gomorrah. Beyond the din of discontent, to Washington's permanent insiders,
the barely washed and unsophisticated masses just don't understand the intricacies, the realities, and the
full ramifications of public policy in the nation's capital. Seldom is the condescension so bluntly stated,
but then again, hardly anything in Washington is ever b l u n t l y stated.
An activist President whose Administration seems eager to remove the dust and cobwebs from
the government's regulatory machinery already has proved ironically to be a financial bonanza for
Washington lobbyists. From attaining positions of power and trust in the White House and Cabinet itself,
to the scores of firms in Washington now finding themselves flush with new business, lobbyists here have
never had it so good.
In the larger context, amid much ado about change, the day-to-day business of the world's sole

superpower capital city remains the same. Like moths to a flame, hundreds of thousands of people outside
the government flutter around the daily decisions of government, as a trillion-dollar-plus annual budget
is spent, as thousands of proposed laws and regulations and loopholes and subsidies are haggled out. The
accompanying intellectual contortions are nothing short of remarkable. Regardless of who resides at 1600
Pennsylvania Avenue, Washington remains a city where sleight-of-hand is a full-fledged industry, in the
form of public relations spin doctors, political consultants, and lawyer-lobbyists. And, day in and day out,
the challenge is always the same: how to cloak private self-interest in the most palatable robe of
respectability and noble public purpose.
Trade policy decisions, including proposed bilateral and multilateral trade agreements, are no
different in that respect. Individual companies and labor unions, as well as industrial sectors and entire
nations, all have a direct stake in the outcome of government trade decisions. To domestic and foreign
corporations, American consumers represent the most lucrative market for their products in the world.
And the U.S. government is the arbiter of access to that market, just as foreign governments control their
flows of imports and exports.
In recent decades, Americans paid relatively little attention to trade and trade policy. That began
to change in the 1980s, as the United States lost its status as the largest creditor nation in the world and
within just a few years, became the world's largest debtor nation. As entire industries disappeared and
hundreds of thousands of jobs were lost, Americans began to appreciate the importance of the nation's
trade policies. Suddenly, there was a growing realization that America's economic competitiveness abroad
is critical to the national security and well-being.
On December 17, 1992, the leaders of the United States, Canada and Mexico signed the North
American Free Trade Agreement in a ceremony at the headquarters of the Organization of American
States in Washington, D.C. If the Congress does not ratify the agreement in 1993, the detailed, barely
readable, laboriously negotiated document will become little more than excess paper ready for the dustbin
of history. And so the battle lines are very clearly drawn for what is arguably the most significant,
broadly compelling trade issue facing the American people and their elected representatives in this
century.
Is NAFTA in the short-term and long-term interest of the United States? That seemingly simple
question is now before Congress. Because the Center for Public Integrity does not advocate specific
legislation, it has no position on NAFTA. Accordingly, this investigative study does not exhort for or
against NAFTA.
As we publish our thirteenth study since December 1990, our curiosity about the mechanics of
the decision-making process -- and how it can be manipulated or distorted -- remains strong. The Center's
only other study in the trade arena was its premiere work, America's Frontline Trade Officials, a detailed
look at the Office of the U.S. Trade Representative (USTR). The study's major finding: From 1974 to
1990, 47 percent of all former senior USTR trade officials, or their firms, have registered with the Justice
Department as foreign agents, representing foreign companies and governments. What made this study
unusual was, as Robert Kuttner wrote in The American Prospect, "the documentation of a pattern that
pervades the entire agency . . . this revolving door is virtually the normal career pattern." From a
segment on the ABC News program "20/20" and other national and international news coverage, to
speeches by several presidential candidates and testimony in congressional hearings, this study has been
frequently cited.

From that first effort about the career patterns of U.S. trade officials to our investigation into
U.S. military restrictions on the news media from Grenada to the Persian Gulf, from our conflict-ofinterest studies of presidential campaign advisers and political party chairmen to our recent analysis of
the Army's biological warfare research program, the Center for Public Integrity's studies represent a new
genre of reportage about public service and ethics-related issues, combining in-depth journalism and
political science.
Americans cherish their constitutional right to petition our government, and for 200 years, from
the Girl Scouts to General Motors, folks have done just that. Lobbying is an essential part of our
democracy.
But the United States today is a democracy with increasingly undemocratic limitations on access
and who gets heard. Money has become the dominant influence in our political system, in the day-to-day
mechanics of policy-making in Washington, and in the post-employment practices of public servants. In
the 1980s, Washington in the Eighties was racked by several huge scandals, all of which involved large
numbers of people, large sums of money, and former officials attempting to cash in on their influence
and access.
As Independent Counsel Whitney North Seymour said at the time of the case of former Reagan
White House aide Michael Deaver, there is "too much 'loose' money and too little concern in Washington
about ethics in government."
Somewhere along the line, public service lost its altruistic polish and noble pretense, and instead
became garish and commercial. How pervasive has the influence of money become? Would former
Secretary of State Dean Acheson have done airline commercials -- as former Secretary of State Alexander
Haig and former House Speaker Tip O'Neill did? Would former President Dwight Eisenhower have taken
$2 million from a Japanese company for two 20-minute speeches in Tokyo -- as former President Ronald
Reagan did?
The National Commission on the Public Service, popularly known as the Volcker Commission,
concluded: "Too many of our most talented public servants -- those with the skills and dedication that
are the hallmarks of an effective career service - are ready to leave. Too few of our brightest young
people - those with the imagination and energy that are essential for the future ~ are willing to join."
The mission has thus become not the broad public interest, not what would be best for America - such notions are considered not only hopelessly trite but worse, naive -- but the process of government
and how to master and manipulate it. It is the "expert" who understands the issues and the process, who
has the institutional memory and the bulging Rolodex, who is most respected in Washington today and
is quietly acknowledged by the players involved as responsible for "making things happen." He is not
a public official, he has no political mandate, and, in fact, he is accountable to no one but his client.
Indeed, as management guru Peter Drucker observed in The New Realities, "the locus of decisionmaking in the political process is rapidly shifting from politicians and civil servants to lobbyists." Or as
the New York Times once put it, lobbyists have become in Washington what investment bankers became
in New York City of the 1980s.
The potential abuses that come with foreign lobbying are no different than with domestic
lobbying, except that because of the peculiarities of lobbying disclosure laws, we know vastly more about

what is going on. U.S. corporations that lobby the executive branch are not required to disclose their
activities; overseas interests are. Foreign lobbying in Washington increased dramatically in the 1980s,
and many of the former U.S. officials hired as lobbyists were paid extraordinarily high sums of money.
As Thomas Jefferson observed, "The merchant has no country." As multinational corporations
continue to operate and adapt in the most hospitable nation-states they can find, his sentiment rings even
truer today than it did nearly two centuries ago.
Nonetheless, most Americans -- and most people in the world's other industrialized societies do not expect their government officials to forego the public trust, the public interest, and to join with
the borderless merchant in the single-minded pursuit of money. To many people, that smacks of betrayal
in the name of cold cash.
This study is intended to be the definitive reference work on the multi-year, multimillion-dollar
lobbying campaign for the North American Free Trade Agreement.
Investigative Methodology
"The Trading Game" is probably the most in-depth look ever at the lobbying efforts surrounding
a single trade issue. And yet, despite an eight-month investigation by a first-rate team of dedicated
reporters and researchers, we harbor no illusions about the final product. With more time and resources,
there is so much more we could have learned. Perhaps the nineteenth century English essayist Charles
Caleb Colton put it best: "The greatest friend of truth is Time, her greatest enemy is Prejudice, and her
constant companion is Humility."
One thing that is guaranteed to induce humility is a first-hand look at the Justice Department's
Foreign Agent Registration Act (FARA) records. For two and a half years, we have publicly criticized
the way in which these records are collected and the way in which disclosure is enforced. In 1974, 1980,
and again in October 1990, the GAO, the most vigilant observer of FARA's inadequacies, issued reports
that documented problems with FARA records. The GAO and the Justice Department both acknowledge
that numerous foreign "agents" simply do not register. More than half the time, registration statements
are filed late, and half of those statements have "inadequate disclosure," according to the GAO.
Nonetheless, the imperfect FARA documents are an invaluable resource for anyone who
investigates lobbying in Washington by overseas entities. And since October 1992, Center researchers
have practically lived at the FARA records office.
Thousands of pages of records were broken down into tens of thousands of facts - names,
numbers, contacts made, etc. These facts were then entered into a database created by the Center for this
purpose, and the fruits of that labor are in our appendices. In this way, we were able to glean intriguing
new insights from the material. We were, for example, able to "reverse the flow" of information about
lobbying and ascertain the top ten U.S. officials most frequently contacted by Mexican officials or their
paid representatives.
We studied all FARA records for Mexico and Canada that have been filed since January 1989.
The Center's calculations of the amounts of money spent on lobbying are quite conservative, for two
principal reasons: First, it is generally acknowledged that lobbyists under-report their activities to the
Justice Department. Second, in the case of Mexican lobbying, we did not include an expenditure unless

a specific reference was made to NAFTA, trade or trade-related matters in the registrants's description
of activities.
In the case of Canada, because of limited time and the sheer dimension of Canadian interests
represented in Washington, we did not separate lobbying entries into trade and non-trade categories.
We searched House and Senate lobbying records for the names of relevant companies and
individuals; the Office of Government Ethics for personal financial disclosure forms of several Clinton
Administration appointees with prior ties to Mexico or Canada; and Commerce Department records
pertaining to U.S. companies that have relocated some of their operations to Mexico. We studied every
Congressional hearing since 1989 that dealt with the Uruguay Round of negotiations over the General
Agreement on Tariffs and Trade (GATT), "fast track" legislation or NAFTA, looking in part for names
of former U.S. officials who might have testified without revealing their "foreign agent" status.
We conducted an exhaustive, computer-assisted review of stories on these subjects in newspapers,
magazines, and newsletters, along with a wide variety of other material ranging from transcripts of
television programs to books. For our biographical profiles of former U.S. officials in Appendix C, we
consulted various editions of the Congressional Staff Directory, the Federal Staff Directory, Who's Who,
and Washington Representatives. For our section on Fortune 500 companies with operations in Mexico,
(Appendix F), we utilized the Manufacturing Policy Project's little-known volume, The Complete Twin
Plant Guide (1992/93 Edition), and cross-referenced the data found there with Standard & Poor's
directories and Fortune magazine.
The biggest surprise to us in this ambitious endeavor came on Capitol Hill. We are still stunned
that congressional staffers traveling on someone else's nickel do not have to disclose it if they earn less
than $77,000 a year. All communications between Congressional offices and the Senate Select Committee
on Ethics and the House Committee on Standards of Official Conduct are confidential. We did find that
foreign travel by Senators and their staff must be disclosed in the Congressional Record, which allowed
us to identify 14 names. Even that process, however, is somewhat perilous. A Senate aide who was
among those listed actually never went to Mexico.
From detailed source information, the Center took the somewhat unusual step of sending
approximately 200 letters to individual congressional aides who, in our judgement, were likely prospects
for being invited to go to Mexico at the expense of the Coordinadora de Organismos Empresariales de
Comercio Exterior. If we received no response, we sent follow-up correspondence and made follow-up
telephone calls. In a few cases, we even went so far as to contact their employers.
Over several months, we were able to determine that at least 48 congressional staffers have
traveled to Mexico on all-expenses-paid trips.
We were less successful in trying to assess the true dimension of various domestic lobbying
activities. The central problem: Disclosure is farcical and virtually nonexistent. As a result, it was
practically impossible to unearth detailed information about the pro-NAFTA lobbying activities of U.S.
corporations and trade associations, as well as the anti-NAFTA lobbying by public interest groups, labor
unions, and other opponents of the agreement. The reason there is a relative paucity of specific
information in this study about such lobbying is simply because, with the exception of House and Senate
lobbying records, there are essentially no mandatory reporting requirements.

Although we conducted scores of interviews for this project,
agents" working for Mexico and other lobbyists declined to talk with
be interviewed offered a curiously recurring explanation -- namely that
wishes of their client. We subsequently met with their client, the man
lobbying campaign in Washington, Hermann von Bertrab.

many of the registered "foreign
us. Most of those who refused to
they could not talk because of the
directing the Mexican Embassy's

Finally, our "Background" section is not intended or represented to be an authoritative, thorough
history of the evolution of NAFTA. It is merely a brief, contextual overview of the key issues and players
in recent years.
Charles Lewis
May 3, 1993
Washington, D.C.

BACKGROUND
The notion of a North American Free Trade Agreement is nothing new. Against the backdrop
of geopolitical and commercial ties between Canada, Mexico and the United States throughout this
century, the first significant rumblings for some sort of vaguely defined, regional trade accord came in
the late 1970s — among other places, in congressional hearing rooms.
Redvers Opie, an economic analyst from Mexico City and member of the Board of directors of
the United States-Mexico Chamber of Commerce testified in January 1977 before the Joint Economic
Subcommittee on Inter-American Economic Relationships. "If contiguous areas exist in which the
economic characteristics of the constituent countries make them a fit subject for economic integration,
the North American continent is surely one such area," he said. "Canada, the United States, and Mexico
are in many respects complementary (rather than competing) economies, and perhaps especially Mexico
and the United States. These two countries have mutuality of interest in pursing harmonious development
together." 1
Two years later, on June 6, 1979, Opie testified in Washington again, before a hearing of the
Senate Finance Subcommittee on International Trade on "North American Economic Interdependence."
What is fascinating are the players involved that day in that hearing. 2 Senators Max Baucus (D-MT), Bob
Dole (R-KS), Pete Domenici (R-NM), and Bill Bradley (D-NJ) all spoke warmly of the potential for
increased regional trade; or, in Bradley's case, at least were engaged by the issue. Fourteen years later,
all four Senators are among NAFTA's most dependable supporters. Assistant Secretary of State Julius
B. Katz also testified that day about regional trade issues, acknowledging the vast potential but soberly
observing that "while there are opportunities for integration of the three economies on a sectoral basis,
I do not detect any interest in either Canada or Mexico." 3 Katz later served as Deputy U.S. Trade
Representative in the Bush Administration, when NAFTA was constructed and signed. Today, he and his
former boss, Carla Hills, operate a consulting firm in Washington.
Witnesses acknowledged concern in both Canada and Mexico about their respective economic
independence from the United States and the various political perceptions and realities of the heavy U.S.
presence in both countries. And one witness, Gerard J. Van Heuven, the executive vice president of the
United States-Mexico Chamber of Commerce, testified that the U.S. business interdependency with
Mexico was largely due to the nature of Mexican labor itself. "We depend upon the abundant, less
expensive labor supply in Mexico to remain competitive with foreign imports into the United States; for
example, from England, Japan, Germany, et cetera," he said. "Without benefit of Mexican labor, many
U.S. companies might be forced out of business or move offshore, due to high U.S. labor costs. Mexico
is dependent upon the creation of jobs and the training provided by U.S. firms for unskilled workers." 4
In 1979, Canada and the United States were each other's largest trading partner. The total value
of U.S. trade with Canada in 1978, $62 billion, exceeded U.S. trade with all of the members of the
European Common Market. Meanwhile, at this time, the United States was Mexico's largest trading
partner, accounting for 70 percent of its exports. Mexico ranked within the top five nations with which
the United States was trading. In 1978, trade between the United States and Mexico totaled $12.7 billion,
up 34 percent from $9.5 billion in 1977.5
The Maquiladora Experiment
During the 1960s, the Mexican government established the Maquiladora Program to alleviate

severe unemployment along the 1,900-mile Mexican-U.S. border. This program allowed U.S. companies
to set up shop on the other side of the Rio Grande, where they could take advantage of the cheap labor
to assemble and package products exported to the United States. The Mexican government, in turn,
significantly lowered the maquiladora tariffs on such exports and imports.6
During the mid-1980s, the maquiladora industry boomed as the area's population swelled from
three million to six million. These subsidiaries provided jobs and investment in Mexico and increased
profit margins for many U.S. manufacturers. The maquiladoras also offered a viable alternative to the
low-cost labor of Asia. 7
Currently, there are almost 2,000 U.S. plants operating in Mexico. Supporters of NAFTA point
to the economic success of the maquiladoras in Mexico and argue that the NAFTA will result in more
U.S. and Canadian firms opening factories throughout Mexico, spurring investment and jobs.
Critics contend that maquiladoras' exploitation of the poor labor force, lax safety standards, and
environmental degradation such as groundwater contamination are a preview of conditions under NAFTA.
In 1991, according to a report by the North American Congress on Latin America, which researches the
political economies of the Americas, these assembly plants employed 400,000 low-paid workers, the great
majority of them women. By 1992, the plants employed about 500,000 workers at an average wage of
about $30 a week. Some workers are as young as 12 years old, according to Sen. Howard M.
Metzenbaum (D-OH), a critic of NAFTA. 8
NAFTA's proponents counter that the maquiladoras are an essential factor in the economic growth
of the region and in fact have health and pollution standards superior to most in Mexico. 9 In addition,
they say maquiladoras have enhanced Mexico's economic growth. In 1989, Mexico's economic growth
exceeded its population growth for the first time. 10
The maquiladora system and other U.S.-Mexican economic relationships deepened throughout
the 1980s, as did the momentum throughout the business community for a more formalized relationship.
In June 1981, the 36th plenary meeting of the Mexico-U.S. Business Committee discussed a proposal for
a bilateral accord in Washington." In 1982, U.S. Trade Representative Bill Brock initiated formal
conversations with Mexico about a free trade agreement. 12 Three years later, in October 1984, the
Mexican Business Council for International Affairs agreed to support the idea of a bilateral agreement
between both nations. A month later, the U.S. Chamber of Commerce announced its support. In April
1985, in testimony before the House Ways and Means Subcommittee on International Trade, the
American Chamber of Commerce of Mexico announced its support. In late 1985, the Council of the
Americas also communicated its support for a bilateral trade agreement to U.S. officials. 13
During President Reagan's first term, his Administration pursued, to quote Clyde Farnsworth of
the New York Times, "laissez-faire, free trade purism." To critics, these policies reflected an almost quasireligious zeal, which flew in the face of severe economic hardships, as entire industries disappeared and
hundreds of thousands of mostly blue-collar manufacturing jobs were lost in the United States.
With unprecedented federal budget and trade deficits, and with a growing consensus in Congress
that the Reagan Administration was failing to respond to the worsening trade crisis, the Washington trade
winds shifted discernibly. U.S. Trade Representative Clayton Yeutter, Treasury Secretary James.Baker
and Commerce Secretary Malcolm Baldrige began to push for a more aggressive posture, and in
September 1985, President Ronald Reagan delivered a major address that signaled a more adversarial
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trade policy.
If other nations refused to open their markets to U.S. products, Reagan said, then Washington
would -- for the first time -- take action to close the hugely lucrative U.S. market to the offenders.
In its 1988 annual report, the USTR boasted, "Since 1985 the United States has challenged more
foreign unfair trading practices than at any time in its history." The United States took retaliatory action
under Section 301 of the unfair trade laws in disputes with Japan about leather, footwear, and
semiconductors, and against the European Community over agricultural issues.14
Meanwhile, by way of contrast, the U.S. trading relationship with Canada throughout the 1980s
was generally quite conciliatory. Reagan and Bush shared with Canadian Prime Minister Brian Mulroney
not only the closest relationships between U.S. and Canadian leaders in history, but a desire to expand
trade between the two nations. Mulroney became Prime Minister in 1984 with strong backing from the
Canadian business community, which has long had an interest in increasing trade with the United
States.15
In 1985, Mulroney proposed a Canadian-U.S. free-trade agreement that would eliminate tariffs
over a decade and also codify some of the deregulation policies. 16 And in January 1988, the United
States and Canada signed a bilateral free-trade agreement. Since then, Canadians have been split over the
repercussions of this trade relationship with the United States and are apprehensive about entering into
another free-trade agreement. In fact, in February 1993, Mulroney resigned under criticism about his
economic vision for Canada, among other things.
At one point during the heated debate in Canada over a free trade agreement with the United
States, Mulroney said "250,000 new jobs for young Canadians over and above current predictions,"
according to the Atlantic Monthly.17 Critics say that approximately 500,000 jobs have already
disappeared in Canada since the free-trade agreement was signed. More than 15 percent of the
manufacturing jobs are gone. 18 Anti-NAFTA forces attribute this job loss to the agreement; pro-NAFTA
forces contend that the manufacturing losses are due to the recession, and that four years is too little time
to judge the agreement. With the lowering of tariffs and new opportunities to set up factories in the
United States, some Canadian industries have fled to their southern neighbor, where labor is cheaper and
health and safety regulations are weaker. And if NAFTA passes, it is certainly plausible that some
industries will flee further south.
The General Agreement on Tariffs and Trade
In 1986, the Reagan Administration and its allies around the world launched a major assault on
global trade barriers. During the "Uruguay Round" of the General Agreement on Tariffs and Trade
(GATT), the United States has argued not only for lower barriers on goods, but also for lower barriers
on foreign investment in the banking and securities industries and for the elimination of agricultural
subsidies.
In 1989, when Carla Hills became United States Trade Representative in the Bush Administration,
she made the Uruguay Round her top priority. 19 Despite her persistent efforts, this round of GATT
negotiations has dragged on, riddled with conflict. President Clinton's U.S. Trade Representative, Mickey
Kantor, has signaled that he will seek a swift conclusion to the Uruguay Round.
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According to government officials and trade experts the Center has interviewed, the stalled GATT
negotiations and the increased economic and trade integration of Europe induced the Bush Administration
to pursue an alternative plan for opening markets. Some of the interviewees said that Hills never really
wanted to begin a whole new round of negotiations for a North American free trade agreement until the
Uruguay Round was concluded. What is fascinating is the role of the State Department and the National
Security Council in formulating the Bush administration's trade policies. As early as March 1989, it was
reported that State and the NSC were exploring such "new initiatives" as the extension of the U.S.Canada Free Trade Agreement into a wider North American pact that would include Mexico. x
Months before the Bush administration assumed power, future Secretary of State James Baker had
written, "Other nations are forced to recognize that the United States will devise ways to expand trade - with or without them." 21 In late November 1988, Bush and Salinas, both presidents-elect, had lunch
at the Houston Space Center. The subject was a free trade agreement between the two countries.22
Strategically, the idea of a regional pact had a certain logic for the Bush Administration. NAFTA
and the Enterprise of the Americas Initiative -- which would eventually incorporate the southern cone
nations of Latin America into a free trade zone with North America ~ seemed like reasonable ways to
prod the reluctant member nations of GATT into action. 23
President Salinas and NAFTA
Meanwhile, Mexican President Carlos Salinas de Gortari appeared to share a similar international
trade philosophy. Salinas is a Harvard-educated economist. He clearly understands the language and
customs of the United States and deals easily with Americans. Salinas has persuasively argued that
Mexico and the United States share much more than a border. He says that the two nations share history,
people, resources ~ and the future.
Salinas has staked his presidency on an economic reform package for Mexico and is building on
the programs started by his predecessor, President Miguel de la Madrid Hurtado. As recently as the mid1980s, Mexico had 100 percent tariffs, nationalized ownership of oil, banking and other industrial sectors,
and flat restrictions on foreign investment in such areas as basic chemicals and stock brokerage. 24 In the
late 1970s, Mexico had borrowed substantially just before interest rates soared, relied on oil revenues just
before prices fell, and descended into deep debt.25 But in 1989, under Salinas, Mexico began to open
its borders to foreign investment and to privatize many state-owned industries.
To Mexico and to Salinas, NAFTA is a means of luring the investment that's needed to counteract
severe inflation and unemployment. It would also generate revenues needed to pay back the billions of
dollars Mexico borrowed from international banks in the 1970s and 1980s.
Interestingly, Salinas hasn't always been a staunch supporter of a free-trade agreement with the
United States and Canada. In fact, like most of his predecessors, Salinas was wary of his imposing
neighbor to the North. As Mexican leader Porfirio Diaz once commented, "Poor Mexico, so far from
God, so close to the United States."26 Generally, Mexicans have always been cautious in their relations
with the United States - careful to maintain their cultural identity and to retain their independence.
Moreover, Salinas rejected the notion of a free-trade agreement with the United States when he
took office in December 1988.27 But in early 1990, when Salinas visited Europe with Finance Minister
Pedro Aspe, Trade Minister Jaime Serra Puche, Foreign Minister Fernando Solana, and Ecology and
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Urban Development Minister Patricio Chirinos, he discovered that the Western Europeans were more
interested in investment, trade, and aid opportunities in the Eastern bloc nations, which were moving
away from Communism as the Soviet Union began to disintegrate. 28
Salinas saw that the world was dividing into trade blocs and that Mexico could not afford to be
left out of this new global economic order. He could only sustain his economic development agenda for
Mexico by fuller economic integration with the United States.29
The Road To NAFTA
In the Spring of 1990, Salinas approached the Bush Administration about expanding the United
States's bilateral trade agreement with Canada. In June 1991, the three countries opened talks on a
trilateral free-trade agreement. Although Canada was having domestic problems over the U.S.-Canada
free trade agreement, Mulroney "subsequently joined the negotiations" after the United States and Mexico
agreed to begin serious discussions about a North American Free Trade Agreement.30
Over the next fourteen months, teams of negotiators from all three nations met to iron out various
aspects of the agreement. Carla Hills, the U.S. Trade Representative, Jaime Serra Puche, the Mexican
Secretary of Commerce and Industrial Promotion, and Michael H. Wilson, the Canadian Minister for
International Trade and Minister of Industry, Science and Technology, led the negotiations. 31
Fast-Track
In March 1991, Bush asked for two-year "fast-track" negotiating authority for the anticipated
NAFTA and GATT Uruguay Round agreements. Aimed at preventing a carefully negotiated treaty or
agreement from being dissipated by endless amendments, this procedure denies Congress the right to add
or subtract from proposed trade pacts. Although the procedure is rarely used, it has become a common
strategy for trade agreements. Once NAFTA is presented to Congress, the Senate and House have 90
days to vote on the pact exactly as it is presented to them. Congress created the fast-track procedure as
part of the 1974 Trade Act.
Bush argued that his negotiating position would be weakened if Mexico and Canada thought that
Congress could ask for renegotiation of NAFTA at any time. To enhance the chances that Congress
would approve fast-track authority for NAFTA, he included GATT in his request. Hence, members of
Congress were voting not only on the future of NAFTA, but also on the continuation of GATT
negotiations.
As the debates about fast-track began in Congress, however, opposition forces within the labor,
environmental, and consumer movements began to voice their concerns that NAFTA would weaken U.S.
environmental laws and result in massive job losses to Mexico. Although trade issues had generally been
ignored or viewed almost as an esoteric parlor game for the financial elites, during the spring of 1991,
trade and its possible repercussions began to come alive as a popular issue outside its tight-knit group of
international trade lawyers and government officials. A fairly unusual coalition seemed to emerge from
the process.
On May 1, 1991, Bush temporarily allayed some of the public fears by pledging to "not accept
any weakening of U.S. environmental laws" and to support some sort of "adjustment benefits for U.S.
workers who lose their jobs as a result of the Mexico talks." 32
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Bush's pledge sealed the fate of the fast-track vote. On May 23, 1991, the House voted to reject
a resolution to deny the President fast-track authority. On May 24, the Senate rejected a similar
resolution.33
The Democratic leadership in both chambers supported the fast-track authority. They made it
clear, however, that if environmental and labor concerns were not addressed as promised, NAFTA would
be jeopardized.
And in fact, more than a year later, on August 6, 1992, the House passed a resolution stating
that:
"The Congress will not approve legislation
to implement any trade agreement (including
the Uruguay Round of the GATT and the United
States-Mexico Free Trade Agreement) if such
agreement jeopardizes United States health,
safety, labor, or environmental laws
(including the Federal Food, Drug, and Cosmetic
Act and the Clean Air Act)."
On August 12, 1992, the United States, Canada, and Mexico announced the completion of
NAFTA. Bush, Mulroney and Salinas signed the agreement on December 17, 1992, in Washington. The
sweeping accord governs trade on agriculture, automobiles, dispute resolution, energy, financial services,
government procurement, intellectual property, investment, textiles, and transportation. 34
During and after his 1992 presidential campaign, Bill Clinton has consistently signaled his support
for NAFTA, so long as there are provisions to protect the environment and retrain workers. In early
1993, negotiators for the three countries began crafting side letters to incorporate the concerns of
environmental and labor organizations and avoid re-negotiating the 1,000-word-plus agreement. Whether
these letters will allay some of the public concerns is, at the moment, an open question.
Clinton also sent a strong signal about how he views the U.S. relationship with Mexico when,
less than two weeks before his inauguration, he met with President Salinas in Texas, his first and only
meeting with a foreign leader as a president-in-waiting. U.S. Trade Representative Mickey Kantor
recently made "a pledge to Mexico and Canada to seek rapid congressional approval of the North
American Free Trade Agreement (NAFTA) as the highest trade priority." 35
To NAFTA's supporters, some of whom have preached the virtues of regional integration for a
decade or more, the agreement is an exciting, dramatic, ambitious plan to form a free-trade zone
stretching from the Yukon to the Yucatan. The pact, they contend, would eliminate restrictions on the
movement of goods, services, and investment between the United States, Canada and Mexico. And it
would create an estimated market of 360 million people with an annual gross national product of $6
trillion — larger than the European Community, or any other bloc in the world. While there might be
some short-term economic disruption in certain sectors of the U.S. economy, the long-term effects would
be to strengthen all three economies and diminish the current heavy immigration flow northward. And
the failure to reward Mexico for its privatization and other free-market initiatives by ratifying of NAFTA
could, they warn, have dire global repercussions: Mexico might default on its massive, outstanding
foreign debt, which could topple the government and have domino-like effects throughout the entire
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hemisphere. Finally, anyone who cannot see the wisdom of both GATT and NAFTA must be, by
definition, a protectionist. 3 *
To NAFTA's opponents, the agreement is a cynical concoction by multinational business elites
in all three countries that is designed to deregulate decades of U.S. environmental, public health, safety
and labor-protection laws. The net effect of the agreement, they contend, would be to further erode the
U.S. industrial base, sending hundreds of thousands of additional jobs to Mexico. More than ever before,
multinational corporations would be able to avoid progressive, advanced societies and move their
operations to a low-wage, low-regulation economy. Industrial pollution, dangerously unsafe factories,
child labor, and other horrors will become the norm, and international trade tribunals will countermand
U.S. regulations. Over time, Third World social conditions will be increasingly imported into the West.
Mexico itself is a hopelessly corrupt, politically repressive, economically precarious, house-of-cards
nation run by an entrenched, wealthy oligarchy of about 50 families. Anyone who favors GATT and
NAFTA has clearly sold out in some manner or is an elitist. 37
The historic vote on NAFTA is not expected u n t i l late 1993, approximately a year before
President Salinas leaves office.
In February 1993, the New York Times broke a story that infuriated NAFTA opponents,
embarassed the Mexican government, and raised some legitimate questions about Mexico's motivations
and political judgment. 38
Entrepreneurs in Mexico and New York City have established an investment fund, the AmeriMex
Maquiladora Fund L.P., with the express purpose of buying small U.S. manufacturing companies and
moving them to Mexico to take advantage of the lower labor costs. The largest single investor was the
Mexican government's largest industrial development bank, which had put up $3.75 million. House
Majority Leader Richard Gephardt of Missouri, who had gone along with NAFTA advocates two years
ago and supported the Bush Administration's fast-track legislation, wrote a letter to Salinas, blasting "the
official participation of entities controlled by your government in stealing American jobs."39 U.S. Trade
Representative Mickey Kantor, who had been on the job less than a month, complained to his counterpart
in the Mexican government, Trade Secretary Jaime Serra Puche. Mexico withdrew its participation from
the fund. 40
In March 1993, the Wall Street Journal and the New York Times reported that Mexican President
Salinas, at a private dinner, solicited wealthy businessmen for hundreds of millions of dollars in
contributions to the governing Institutional Revolutionary Party. Nearly 30 of the country's most
influential families were asked to give $25 million each to die ruling party. The stories seemed to
underscore the widespread impression that a few dozen, wealthy families effectively control Mexico's
political process.41
In March and April, billionaire businessman Ross Perot, who garnered 19 percent of the
presidential vote in 1992, began to strongly criticize NAFTA. He testified in two congressional hearings,
bought a half hour of prime-time network television airtime on NBC, and is planning to hold more
"electronic town meetings" about NAFTA.
In early 1993, major news organizations reported that the North American Free Trade Agreement
is in trouble in Congress, that its supporters do not yet "have the votes." In late April, Leon Panetta, the
director of the Office of Management and Budget, went so far as to tell reporters that NAFTA is "dead"
15

in Congress.
Whatever the outcome, by all accounts the lobbying efforts on both sides are extraordinary and
will only intensify as the showdown votes in the House and Senate votes approach. For Mexico, this
represents a major change from the past, when as recently as the late 1980s most of Mexico's lobbying
activities in the United States were to promote tourism.
A 1990 publication of the United Nations gently urged Mexico and other Latin American nations
to develop a fuller, more sophisticated lobbying presence in Washington, and offered some tips on "how
to advance commercial interests" in the nation's capital. 42 An excerpt:
"The services of foreign agents can be valuable to both diplomatic and business representatives.
Some tasks, for instance, demand close monitoring of congressional committees and subcommittees.
Agents can contribute to the understanding of the complexities of the U.S. government: in addition to
numerous agencies in the executive branch, more than twenty committees in the House of Representatives
and sixteen in the Senate are in some way involved in international economic relations. The expertise of
lobbyists in political processes can be crucial. Further, lawyer-lobbyists can be very helpful, if not
indispensable, for activities that require representation in legal or administrative matters.1""
We have no idea whether anyone in the Mexican government read this primer on how to win
friends and influence people in Washington. But it does appear that Mexico closely heeded the advice.
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MEXICAN LOBBYING

In September 1990, Mark Anderson, the AFL-CIO's veteran international trade analyst, received
a telephone call at his Washington office from an official of the Mexican Embassy, who asked whether
he would be willing to meet with Herminio Blanco, the man who would later become Mexico's chief
negotiator on NAFTA. Blanco would be traveling to Washington from Mexico City and wanted to talk.
They eventually had breakfast at the Ritz Carlton Hotel.
Blanco told Anderson of Mexico's keen interest in NAFTA, and of the Mexican government's
earnest desire to make the agreement a reality in Washington. According to Anderson, the Mexican
official told him that he was "in town lobbyist-shopping."
The shopping, trip, however, became a spree.
Mexico, a country formerly known for its modest lobbying presence in Washington (primarily
to promote tourism), has mounted the most elaborate, expensive lobbying campaign ever conducted in
Washington by a foreign interest.
The Center for Public Integrity has found that from 1989 to the present, Mexican government
and business interests have spent at least $25 million in Washington to promote the development and
enactment of NAFTA. That figure is conservative, the cumulative total as reported to the U.S.
Department of Justice. Mexico has employed a veritable phalanx of law firms, lobbyists, public relations
companies, and consultants.
In an interview with the Center, Hermann von Bertrab, the director of Mexico's Washington
NAFTA office, said that the government alone will spend roughly $10 million on NAFTA-related
activities in 1993, in addition to the roughly $10 million it spent in 1992 and the approximately $8 million
it spent in 1991. He emphasized that only a small amount of this money has been devoted to lobbying,
a common refrain by foreign countries and companies in describing the extent of their Washington
operations. The actual act of attempting to influence individual legislators is, in these times, a rather
narrow description of "lobbying." Public relations, often under the guise of "education," as well as
political handicapping or "intelligence" about the various players and their positions and the negotiating
strategy itself, are all intricately intertwined in such a high-stakes, landmark legislative milieu as NAFTA.
Since 1989, to achieve maximum access to the U.S. political process, Mexican interests have
hired at least 33 former U.S. officials with experience and ties throughout the federal government, from
Congress to the White House, from the State Department to the Treasury Department.
In addition, as part of this unprecedented campaign, in the past two years Mexican business
interests have taken at least three members of Congress, a governor, and 48 congressional staffers on a
dozen separate "fact-finding" trips to Mexico.
To place Mexico's lobbying on NAFTA in perspective, briefly recall three of the most substantial
and controversial foreign lobbying campaigns waged in Washington during the past quarter-century.
In 1990, the Washington lobbying firm of Hill & Knowlton was retained for $10 million by
representatives of the Kuwaiti government to help persuade the American people at the need for U.S.
intervention in the Persian Gulf. 44
17

Throughout the 1980s, Japanese government and business interests were sharply criticized for
their overly aggressive, high-priced lobbying presence in Washington. The most extensive and notorious
single lobbying effort by Japanese interests came in 1987, when it was disclosed that Toshiba Machine
Company had illegally exported sophisticated equipment to the Soviet Union, which allowed the Soviets
to build submarines with quieter propellers, thereby making their vessels more difficult to detect and
raising a new threat to U.S. national security. Estimates of how much the Japanese spent have ranged as
high as $9 million. Senator Jake Garn (R-UT) told the Washington Post that "In all the 21 years I have
been in public office, I've never seen a lobbying campaign so orchestrated at so many levels.'"43
In the 1970s, in the scandal that became known as Koreagate, South Korean rice broker Tongsun
Park acknowledged that he had given roughly $850,000 in gifts and cash to 31 members of Congress
from 1967 to 1977. He was indicted on 36 counts of conspiracy, bribery, mail fraud, racketeering, failure
to register as a foreign agent, and making contributions as a foreign agent. In exchange for his testimony,
however, all of the charges were dropped. Three lawmakers were officially reprimanded by the House
of Representatives, and one, Richard T. Hanna (D-CA), was convicted of conspiracy to defraud the
government.4*
The lobbying efforts on NAFTA by Mexican interests exceed the combined amounts spent in the
three largest foreign lobbying campaigns waged in Washington during the past quarter-century - the
operations mounted by South Korea during Koreagate, by Japanese interests during the Toshiba
controversy, and by Kuwait following the Iraqi invasion.
Close Coordination
All of the Mexican lobbying financed by the Mexican government is highly organized and
coordinated by La Secretaria de Comercio y Fomento Industrial (SECOFI), Ministry of Commerce and
Industrial Development. SECOFI has hired such well-connected firms as Shearman and Sterling, TKC
Internationa], Walker/Free Associates, Gold and Liebengood, Burson-Marsteller, Manchester Trade, the
Brock Group, Public Strategies, Cleary, Gottlieb, Steen & Hamilton, and Fleishman-Hillard, among many
others.
All of Mexico's foreign agents are on a very tight leash; the flow of information and contacts
made are all very carefully and strategically planned and monitored. Mexican government officials
occasionally get irritated with the high-priced hired help, such as when their lobbyists from two different
Washington firms once called each other on the telephone. "Consultants," a SECOFI official reportedly
snapped, "are not being paid to consult with each other."
For more than two years, Mexico's free trade campaign in Washington has been coordinated by
a Mexican businessman named Hermann von Bertrab, who heads Mexico's NAFTA office at 1776 I
Street, N.W. Unlike Canada and most other nations with a lobbying presence in Washington, Mexico
created a separate headquarters just for NAFTA. Von Bertrab talks almost daily with Jorge Montano,
Mexico's Ambassador to the United States, and Dr. Jaime Serra Puche, who is in charge of SECOFI in
Mexico. Virtually every week, usually on Fridays, von Bertrab meets with the chief lobbyists who are
working Capitol Hill. A larger group of consultants and analysts -- NAFTA "allies" -- also meets roughly
every week. From time to time, various other groups consult around specific industry issues.
Assisting von Bertrab is Ildefonso Guajardo, who works closely with U.S. business interests
including Gail Harrison of the Wexler Group, who effectively runs "USA*NAFTA," the umbrella
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organization of U.S. corporations that support the agreement, and Sandra Masur, the Director of
International Trade Policy at Eastman Kodak, which has operations in Mexico, and is intensely involved
in the national grass-roots effort to promote NAFTA. Guajardo is in charge of the state-by-state
monitoring effort.
Felix Aguilar works closely with Congress, and has a database tracking system about individual
members.
Luis de la Calle is responsible for "Hispanic outreach" and for working with Burson-Marsteller to
organize delegations of Mexican officials and businessmen to travel around the United States to talk about
the "new Mexico." Mexico has hired at least three prominent Hispanics, including former State
Department Chief of Protocol Abelardo Valdez, former New Mexico Governor Tony Anaya and former
Navy Secretary Edward Hidalgo.
Raul Urteaga coordinates Mexican government lobbying and liaison with U.S. environmental
organizations.
Rodolpho Balmaceda, the administrator of the NAFTA office, is responsible for handling travel
by Mexican officials to the United States. Working with Mexico's lobbyists, he also screens speaking
requests for Mexican officials regarding NAFTA.
In 1990 and early 1991, Mexico was confronted by the enormity of the daunting task before it:
A country that had formerly utilized Washington lobbyists mostly to promote tourism suddenly had to
mount a major lobbying offensive to win over a culturally different, affluent nation of roughly 300
million people, represented by a national bicameral legislature and a President who would stand for
reelection in 1992. Mexican officials, von Bertrab said, quickly realized that "they had very little
experience and knowledge" about the inner workings of the United States. In Washington, he adds, the
Mexican government undertook the expensive process of "educating" itself about the United States and
Washington by retaining international trade law firms, commercial law specialists, public relations firms,
congressional lobbyists, and others.
Von Bertrab said that the massive use of such firms was "really an act of understanding, of
getting along with your neighbor and of friendship to your neighbor . . . And that means getting to know
each other and getting to know how your neighbor works . . . the working of the American system, the
American government. We really did know very little about it."
One of the earliest problems that needed attention, von Bertrab said, was redefining U.S.
perceptions of Mexico. The NAFTA campaign would thus begin "a totally new chapter" in the U.S.Mexico relationship. Many Americans and members of Congress "know the beaches in Cancun and
Acapulco, and they know the migrants, and they know know some of our mutual problems at the
border," he said. "But very few people have an idea of the history of Mexico, of Mexico's greatness."
The challenge of remaking Mexico's image in the United States, which would fall primarily upon the
public-relations firm of Burson-Marsteller, would be essential to the overall prospects for NAFTA's
ratification.
Washington Hired Guns
To use a football analogy, if the coach working for the owners is Hermann von Bertrab, then the
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quarterback would appear to be Robert Herzstein, a former U.S. Under Secretary of Commerce in the
Carter Administration. During the NAFTA negotiations, in fact, Herzstein has been the lead U.S. counsel
to the Mexican negotiating team. During the U.S.-Canada Free Trade Agreement negotiations in the late
1980s, Herzstein was retained on behalf of the Canadians. Of all the firms retained by Mexico, his is the
only one that's responsible for both lobbying and legal work. According to professor and author George
Grayson, Herzstein's colleagues "fondly refer [to him] as 'Mr. Mexico' and 'Mexico Central.""17
Herzstein was much more modest about his importance, telling the Center, "The Mexican
government officials establish their government's negotiating objectives and strategy . . . we have played
only a supporting role . . . " He acknowledged that some of his advice to the Mexican government
involves political strategy vis-a-vis Congress.
He flatly stated that "I have not engaged in lobbying activities with respect to the NAFTA." But
he also observed that, "it is now fashionable to disparage lobbying. But it is difficult to imagine our form
of government functioning without input from those who believe their interests will be affected ~
positively or adversely -- by proposed government actions. For that reason, I consider the role of
lobbyists in communicating ideas and information healthy and essential, whether they work for business
or labor or other interests. I certainly consider it valuable for lobbyists to help communicate the views
of such important U.S. economic allies as our neighbors in Canada and Mexico."
Herzstein's firm, Shearman & Sterling, represents a handful of Mexican interests in Washington.
Since 1991, Shearman & Sterling's main Mexican client has been Mexico's Ministry of Commerce and
Industrial Development (SECOFI), which has paid it more than $5,240,938 from August 1991 to January
1993 (including expenses). According to its Justice Department filings, Shearman & Sterling provides
"advice and assistance to the Mexican government in the negotiation and passage of a free trade
agreement between the United States and Mexico." What the filing does not say is that Shearman &
Sterling has been actively tracking members of Congress and their views on NAFTA, ascertaining who
is undecided, and lobbying them. The firm is also involved in a state-by-state grass-roots intelligencegathering effort. Shearman & Sterling is in constant contact with state and city officials across the nation
to assess and gain their support for NAFTA.
Reporting to Herzstein on the Mexico SECOFI account is Sherman & Sterling Legislative
Director Anita Epstein. Herzstein said registered lobbyist Epstein and other employees "have had modest
contact with Congress . . . to respond to their questions, to provide them with information, or to learn
their views on the NAFTA issues." One of the people working with Epstein is fellow non-lawyer David
Parkhurst, who is doing political analysis for the Mexican government. Ironically, Parkhurst was on Ross
Perot's Dallas-based presidential campaign staff, where he was responsible for research and position
papers on, among other things, foreign lobbying reform.
Another person at the firm who has assisted Herzstein on technical, legal NAFTA matters has
been Daniel Tarullo, who has been nominated for a top post in the Clinton Administration at the State
Department.
Burson-Marsteller
Burson-Marsteller, which was paid almost $5.4 million in fees and expenses since April 1991 by
SECOFI, took several steps to refurbish their client's tarnished image. For example, the firm produced
thousands of brochures entitled "Partners in Trade" and "Protecting the Environment." These brochures
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were distributed to government agencies, members of Congress and numerous pro-NAFTA organizations
including the Heritage Foundation, the U.S. Council of the U.S.-Mexico Business Committee, the
Chamber of Commerce, and many others. Another instance of putting a positive spin on Mexico's image
occurred following a flurry of reports in 1990 about Mexican drug corruption. The Office of the
President of Mexico -- as opposed to SECOFI -- paid Burson almost $1.5 million to "develop issue
advertising on television and in newspapers to accurately relate Mexico's efforts to combat drug
trafficking." And regarding NAFTA itself, under von Bertrab's direction, Burson-Marsteller conducted
activities such as a speakers' bureau, media monitoring, grass roots outreach and public education,
position papers, fact sheets, speeches and press releases. Burson also acts as a conduit by funnelling
monthly retainer fees to two lobbying firms on behalf of SECOFI: the Brock Group ($30,000) and Gold
and Liebengood ($27,000).

The Brock Group
Since January 1991, the Brock Group has been assisting Burson-Marsteller and "directly provides
strategic counseling on trade, labor and political policy issues on a need basis," according to their Justice
Department filing. In addition, the firm has been contacting key players on the Hill, in the White House
and at federal agencies. Brock personally discussed NAFTA with Senate Minority Leader Robert Dole
(R-KS) and former Rep. Donald Pease (D-OH). Other former officials with trade experience at the Brock
Group who are working the Mexican account are James Frierson, former chief of staff for U.S. Trade
Representative Clayton Yeutter, and Otto Reich, former ambassador to Venezuela. In the mid-1980s,
Reich headed the State Department's Latin American Office of Public Diplomacy, which disseminated
disinformation and propaganda to discredit the Sandinistas of Nicaragua and U.S. journalists reporting
on the contra war.
Bill Brock initiated conversations with Mexico about a free trade agreement in 1982, when he
was the U.S. Trade Representative. In 1991 and 1992, he was actively involved in helping Mexico and
the Bush Administration make the NAFTA a reality.
In early April 1991, the Bush Administration asked Brock to step up the pressure for "fast-track"
legislation. According to Brock, he was asked to "call for a meeting" of President Bush, Ambassador
Carla Hills, Commerce Secretary Robert A. Mosbacher, and Council of Economic Advisers Chairman
Michael Boskin. 48 Later, on April 18, Brock testified before the Senate Finance Committee about the
Uruguay Round of multilateral trade negotiations. In his oral and submitted written testimony, he was
very supportive of a U.S.-Mexican free-trade agreement. In telling the members of the committee to look
to "our neighbor, Mexico:" He said: "Look at where they were. They weren't even in the GATT when
you and I were talking about this issue a few years ago. They not only are in the GATT. They are
moving ahead of a lot of industrial countries in the speed with which they are trying to deregulate their
economy, to remove tariff laws, to remove the regulatory barriers to competition. And if we are able to
move to a negotiation of a free trade agreement, we are going to have a world market here with 360
million people and a GNP over $6 trillion, and we will be a fundamentally stronger economy as a
consequence of that." 49
At no time during his testimony did Brock mention his financial relationships with BursonMarsteller or the Mexican government. 50
When asked about this by the Center, Brock replied: "When I am asked to testify, I am in that
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hearing room at the committee's request, not my own. I have never seen a definition of lobbying that
includes a congressionally initiated request. As I told you, we had comments from senior officials at GAO
[the General Accounting Office] that we have in this and other areas gone well beyond any requirements
of FARA. In this case, we cited the Senate Finance Committee testimony in our six-month update, not
because we had to, but out of a desire to be more forthcoming. 51
"When you ask the entirely proper question about whether the Finance Committee is entitled to
know about any relationships which could impact upon my testimony, the answer is, of course they
should. I am confident that they not only should, but they did. The FARA reports were filed on October
13, 1989, before the invitation was even extended." 52
Did members of the committee know that Brock was a foreign agent working at Mexico's behest?
"You are naive and perhaps being deceptive to think that they [congressional committees] will routinely
know this kind of thing," a former high-level Congressional staffer told the Center. "It's catch as catch
can. Sometimes you will know, other times you will not know. With a small staff, each person working
twelve hours a day plus weekends, preparing for hearings, for markups, et cetera, do you send them
downtown to the Justice Department records? No. We are totally dependent on what people tell us
themselves -- we do not have any investigative capacity."
An essential part of effective lobbying is maintaining an accurate, insightful intelligence-gathering
network. One of the former U.S. officials being utilized by Mexico in that role -- sending von Bertrab
weekly briefing papers about NAFTA -- is former Assistant U.S. Trade Representative Stephen Lande
of Manchester Trade. This consulting firm was paid $194,015 from June 1991 to December 1992 to
"advise Mexico in the course of negotiations for a Free Trade Agreement (FTA) with the United States
of America," according to their Justice Department filing.
Congressional Lobbyists for NAFTA
When 115 new members of Congress were elected last November, the Mexican-hired NAFTA
team sprung into action: every one was targeted to be contacted by a selected lobbying firm retained by
Mexico. For example, the firm Public Strategies was assigned to contact the California and Texas
members, Walker/Free Associates the Midwesterners, Gold and Liebengood the Senate Republicans and
TKC International the new Hispanic members.
Joe O'Neill, president of Public Strategies, was an administrative assistant to former Senator and
now Treasury Secretary Lloyd Bentsen. O'Neill has been a key lobbyist for Mexico on Capitol H i l l , and
his firm was paid $455,771 by SECOFI from June 1991 to October 1992. Public Strategies contacted
government officials on 140 separate occasions in one year, including then-Senator Bentsen's office 16
times, the Senate Finance Committee 23 times, and the House Ways and Means committee eight times.
O'Neill and his firm discussed NAFTA with Rep. Howard Berman (D-CA), Rep. Bob Matsui (D-CA),
Rep. Richard Gephardt (D-MO), Rep. Ron Wyden (D-OR), Sen. Bentsen (D-TX), then-Senator Brock
Adams (D-WA), Sen. Charles Robb (D-VA), and others.
Two of Mexico's most effective lobbyists on Capitol Hill are Charls Walker and Phil Potter of
Walker/Free Associates (formerly known as Charls Walker and Associates). Walker, a former Assistant
Secretary of the Treasury, Under Secretary of the Treasury and Deputy Secretary of the Treasury, is
regarded as one of the most influential lobbyists in Washington. Potter is also a former Treasury
Department official. Some of his clients have included Anheuser-Busch, AT&T, CBS Records, Columbia
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Pictures, Mitsubishi, CSX Corporation and many others. Walker/Free Associates is handling much of
the day-to-day schmoozing on the H i l l , monitoring and lobbying new members. From July 1991 to
December 1992 this firm was paid $727,879 in fees and expenses. They have also contacted more than
300 government officials over a two year period, according to Justice Department records. The Senate
Finance Committee has been contacted 17 times and the House Ways and Means Committee 11 times.
One of the other firms retained to lobby on the Hill is Gold and Liebengood which received
$523,000 in fees since June 1991 to December 1992. Howard Liebengood is a former Senate Sergeant-atArms; Martin Gold, Peter Glavas, William Hildenbrand, Patricia Jarvis, Mary Lou McCormick, William
Ratchford, Mark Robertson, John Scruggs, and Peter B. Slone are all former U.S. government officials
employed by the firm representing Mexico. That familiarity came in handy. For example, Gold and
Liebengood contacted members of Congress and their staff nearly 500 times in a single year. Indeed,
William R. Ratchford, a former Representative from Conneticut, contacted Rep. Sam Gejdenson (D-CT)
54 times. Mary Latimer, formerly with Rep. Donald Pease (D-OH) and currently with the House Ways
and Means Committee, was targeted 15 times. Rep. Jim Kolbe (R-AZ) and his staff were contacted 24
times. Kolbe's staff, as well as key Senate Finance and Commerce Committee staffers, were plied with
"Christmas candy" from the Government of Mexico, via Gold and Liebengood.
Von Bertrab, in response to questions, said that Mexico did not explicitly look for former U.S.
officials -just good, competent, well-connected Washington "professionals."
In some news accounts of Mexico's extensive use of lobbyists in Washington, and in an interview
with the Center, von Bertrab has said, "When in Rome, do as the Romans do." In the latter half of
1992, it became apparent that the U.S. leadership succession issue was more relevant than before. The
U.S. President so supportive of "free trade" and NAFTA in particular, George Bush, was in deep
political trouble. And his likely successor could, if not properly educated about NAFTA, ruin everything.
Breaking in a New President
The worst thing that can happen to a country, a company, or a lobbyist is to end up flat-footed
at election time, out of touch with the new powers that be. With all of the millions of dollars being spent
by Mexico, and billions of dollars in anticipated capital flow to Mexico at stake, that was certainly not
about to happen.
Short of moving into the Lincoln bedroom, Mexico could not have positioned itself closer to Bill
Clinton.
His Mind and Speeches
After Clinton had secured his party's nomination at Madison Square Garden in New York City,
there was an intense effort by both sides to "get" to him regarding NAFTA. Labor leaders met with the
Democratic nominee himself, and anti-NAFTA position papers and information generally were filtered
into Clinton through three of his aides: Barry Carter, Chuck Richards and Nancy Soderberg.
As Clinton's ascendancy became more apparent, von Bertrab told the Center that unnamed
Democratic lawmakers who supported NAFTA advised Mexican government officials "to start having
some connections with the party and the campaign . . . and we heeded their advice."
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One prominent Clinton campaign adviser with whom the Mexicans were very familiar was Robert
Rubin, whom the President would later name to be the chairman of the National Economic Council.
Rubin reported income in 1992 of MORE THAN$29 million, most of it profits from Goldman Sachs &
Co., the Wall Street investment banking firm he co-chaired. One of the Goldman Sach's clients with
which Rubin had significant personal and financial involvement was the government of Mexico.
As a candidate in the presidential primaries, Clinton generally refrained from tough rhetoric about
the U.S. trade imbalance with Japan, or the "revolving door" through which U.S. government officials
pass to become lobbyists for foreign governments and companies. He had numerous unpaid advisers who
had registered with the Justice Department as foreign agents. And on the subject of the NAFTA, he
sounded remarkably similar to President Bush.
In the summer and early fall, as Ross Perot made hay with populist soundbites about lobbyists
wearing "alligator shoes" in Washington, former U.S. officials going to work for the Japanese, and
thousands of jobs hemorrhaging away to cheap labor markets overseas, Clinton seemed to turn up the
flame in his own rhetoric. Not only was he going to end "politics as usual" in Washington, Clinton would
not support NAFTA unless certain concerns about the loss of jobs and the environment were addressed.
Around this time, Mexico was getting closer and closer to the next President of the United States.
In September, National Journal reported that the Mexican government had hired O'Melveny and Myers,
the law firm of Warren Christopher, the future secretary of state. The firm, which was retained as legal
counsel to Mexico during the NAFTA negotiations for technical trade issues such as anti-dumping and
countervailing duties, did not disclose these activities to the Justice Department.
In September in Little Rock, Bill Clinton received a pro-NAFTA research paper written by two
of his longtime friends, Paula Stern and her husband Paul London. Widely reported as campaign advisers
to Clinton, they had been retained by the U.S. Council of the Mexico-U.S. Business Committee -- proNAFTA monied interests, many of whom have operations in Mexico. Stern had served on the
International Trade Commission in the Eighties. She then became an "economic consultant" to several
clients and lobbied her old agency on behalf of the Japanese display industry, corporations attempting to
bring the new high density television technology to the hugely lucrative U.S. market. Stern had the
embarassing misfortune of seeing those private labors exposed on an Emmy award-winning episode of
the PBS program "Frontline." London, who has represented several overseas clients, including the Japan
Society of Industrial Machinery Manufacturers, is in line to receive a top Clinton Commerce Department
appointment.
The Stern Group produced Investment, Trade and U.S. Gains in the NAFTA, which found that
the treaty would have positive effects on the U.S. economy. Stern and London optimistically predicted
NAFTA would lead to the creation of 200,000 new U.S. jobs. On October 4, after the report came out
Clinton announced his tentative support of the treaty.
That wasn't the only pro-NAFTA activity swirling around the Democratic presidential candidate.
Former Carter Administration official C. Fred Bergsten, founder and director of the Institute of
International Economics, was asked to write an initial draft of Bill Clinton's important October 4th
NAFTA speech. However, Bergsten told the Center that his draft only "addressed the global economic
environment and deliberately excluded any specific references to NAFTA." Nonetheless, it is interesting
that someone with Bergsten's well-known perspective would have been asked by the Clinton campaign
to prepare NAFTA speech material. The past year, his Institute has published two studies generally quite
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supportive of NAFTA. Bergsten's think tank was begun with substantial funding from Japanese and West
German sources, and HE has usually been one of Washington's most consistent advocates of free trade,
across the board.
His Programs and Policies
Following the election, the Mexican government made its first direct approach to Bill Clinton.
Jose Cordoba Montoya, Salinas's chief of staff, met in Washington on November 24 with Clinton
transition officials Samuel Berger and Barry Carter. Cordoba Montoya pressed the Clinton transition team
to back a signing of NAFTA before President Bush left office, and he urged that Clinton commit to
having the agreement approved by Congress before its summer 1993 recess."
A few weeks later, on January 9, Salinas and Clinton met in Texas. The Mexican leader was the
only head of state the President-elect saw during the transition period.
But that wasn't Mexico's only access to the Clinton government-in-waiting. During the transition,
two of Mexico's paid lobbyists worked in the Clinton transition effort. In the early 1980s, Gabriel
Guerra-Mondragon served as special assistant to the U.S. Ambassador to Mexico, and while GuerraMondragon and his firm, Guerra & Associates, were on retainer to Mexico, he simultaneously served
as a transition adviser to the President-elect on national security issues. Guerra-Mondragon was hired to
"make contact and meet with United States legislators and other public officials" about NAFTA. In
addition, his other firm, TKC International, has received almost $388,376 from SECOFO for the period
of August 1991 to December 1992.
When Clinton tapped Senator Lloyd Bentsen to be his Treasury Secretary, Bentsen turned to his
former administrative assistant, Joe O'Neill. Over a period of several weeks, O'Neill helped Bentsen with
his transition at Treasury, including interviewing prospective political appointees and in general helping
Bentsen to staff and structure his operations there. At the same time, O'Neill and his firm, Public
Strategies, were paid more than $30,000 a month to lobby for Mexico.
With some of the Clinton appointments, Mexico would seem to have no paucity of friendly faces.
The appointment of Robert Rubin to a newly created Cabinet-level position, for example, had to be seen
as a very auspicious development by Mexican officials. Mexico is one of the 24 former clients from
whom Rubin recused himself, to avoid the appearance of conflicts of interest.
Charlene Barshefsky, whom Clinton has nominated to Deputy U.S. Trade Representative, is
registered as a foreign agent for firms in Japan, Canada, and Mexico. According to Justice Department
records, she or her firm has represented Nippon Steel Corporation of Japan, COECE (a broad coalition
of Mexican companies), the Canadian Embassy, the Canadian Wheat Board, and the Canadian Forest
Industries Council, among others. When asked if this kind of background might pose any problems, a
spokesman for the Unites States Trade Representative's office said: "I believe it is a distinct advantage
in having represented both domestic and foreign clients. That kind of well-rounded representation gives
you insight . . ."M
And over at the State Department, President Clinton nominated Daniel Tarullo to be Assistant
Secretary for Economic and Business Affairs, which would include responsibility for the department's
trade office. Tarullo, a lawyer at Shearman & Sterling, worked for Mexico in its trade talks with the
United States."
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FLY THE FRIENDLY SKIES:
MEXICAN-SPONSORED TRIPS TO MEXICO
Over the past two years, Mexican business interests, working in tandem with the Mexican
government, have waged an elaborate campaign to "educate" U.S. government officials about NAFTA's
benefits. Specifically, a Mexican business group has organized at least a dozen, all-expenses-paid trips
to Mexico for members of Congress, a governor, and numerous congressional staffers.
The Center for Public Integrity has determined that at least 48 congressional staffers were taken
on at least nine separate trips to Mexico between April 1991 and February 1993. In addition, three
members of Congress were taken on two additional trips to Mexico, and a governor was taken on a
separate trip to Mexico in June 1992.
According to the House of Representatives Ethics Manual, "The United States Constitution
prohibits Government officials, including members of Congress and employees of Congress, from
receiving 'any present ... of any kind whatever' from a foreign government without the consent of
Congress." Over the years, Congress has "consented" to such trips under certain circumstances.
It is perfectly legal for private interests in a foreign country to sponsor such trips ~ no matter
how close a relationship exists between the foreign government and these private interests. In fact, no
ethical questions were raised by the House Committee on Standards of Official Conduct or the Senate
Ethics Committee concerning the COECE-sponsored trips. The Senate approved 14 of the trips to Mexico
as "educational" exercises "in the interests of the Congress and the United States. In the House of
Representatives, approval is not required for such travel, although, according to Bernard Raimo of the
House Committee on Standards of Official Conduct, some of the congressional staffers participating in
COECE trips did consult with the committee beforehand.
The names of the members of Congress and the governor participating in COECE trips are
unknown. Their names were not disclosed in COECE's filings at the House of Representatives, the Senate
and the Justice Department. Because the members went on the trip in 1992, their financial disclosure
information is not available to the public until June 15, 1993. Most of the congressional staffers who went
to Mexico on these trips have not publicly disclosed this activity -- and they are not required to do so.
Only Senate and House staffers who make more than $77,000 are required to file their financial
information. If there is no staffer in a given member's office or on a committee who earns this level of
salary, their employer must designate one staff person to file disclosure information.
Unlike the House Committee on Standards of Official Conduct, the Senate Ethics Committee is
required to publish the names of staffers who are given the committee's authorization to accept such travel
in the Congressional Record.
The Mexican business organization that has organized and financed these congressional trips is
the Coordinadora de Organismos Empresariales de Comercio Exterior (COECE), the Coordinating
Council for Export Business, which was created in 1990 to promote NAFTA and to serve as a private
sector advisory panel to the Mexican government during the negotiations.56 COECE describes itself in
Justice Department records as an "Ad hoc Alliance of Mexican private-sector entities" that is "not
'owned' by anyone." But, like USA*NAFTA -- the U.S. business alliance that has been created to
promote NAFTA and is funded mostly by large U.S. multinational corporations -- COECE represents
a "Who's Who" of the Mexican business community."
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COECE receives its funding from the Consejo Coordinador Empresarial (CCE), "a permanent
association of Mexican private sector entities," according to COECE's Justice Department registration
form. CCE's members include the Chamber of Commerce of Mexico City, the Mexican Association of
Exporters and Importers, the Mexican Association of Insurance Institutions, the Mexican Association of
Stock Brokerage Firms, the Mexican Business Council for International Affairs, the Mexican Council of
Businessmen, the Mexican Federation of Employers, the National Chamber of the Transportation
Industry, the National Council for Foreign Trade, the National Council of Farmers and Cattlemen, the
National Federation of Chambers of Commerce, and the National Federation of Chambers of Industry.
The CCE's membership is drawn mostly from Mexico's business elite, who are ideologically and
financially supportive of Salinas's neoliberal modernization efforts. This support was demonstrated in
February 1993, when Salinas hosted a private dinner party to solicit contributions for the Institutional
Revolutionary Party (PRI), which has controlled the government since the 1930s. According to the New
York Times, "30 of the country's most powerful businessmen were asked to give $25 million each to the
Institutional Revolutionary Party." 58 The financial relationship between the PRI and the Mexican
government has been a fluid and lucrative one for decades.59
Guillermo Guemez, COECE's executive director, has close ties to the Mexican business
community as well as to the government of Mexico. Guemez is the former executive vice president of
Banco Nacional de Mexico (Banamex), one of Mexico's oldest and most established banks. Banamex was
owned and operated by the Mexican government until it was recently privatized. In August 1991, Roberto
Hernandez, a stockbroker, won the government's auction for Banamex.60 Interestingly, Hernandez
attended the February fundraising dinner at which Mexico's most successful businessmen promised
Salinas $750 million to support the PRI. 6 ' The dinner was organized by Antonio Ortiz Mena, a former
general director of Banamex and a former president of the Inter-American Development Bank. 62
The chairman and coordinator of COECE is Juan Gallardo. According to Gallardo's Justice
Department filing, he is a "volunteer" and does not receive any financial compensation for his services.
He describes his occupation as "industrialist." Among other activities, Gallardo and Guemez lead the
"coordination of COECE's analysis of the U.S. Mexico FTA, offering advice to the official Mexican
negotiating team."
Raul Ortega, a Mexican citizen, was hired to advise COECE "regarding expanded trade between
Mexico and the United States." Until recently, when he returned to Mexico, Ortega directed COECE's
office in Washington.
As COECE began to establish itself in Washington, a decision was made to enlist the lobbying
services of a well-connected U.S. trade expert. Ruth Kurtz, former U.S. Senate aide, was retained to
meet with her former colleagues on Capitol Hill, mostly at the staff level. Kurtz, a former legislative
assistant to Senator William V. Roth (R-DE) and a principal author of the 1988 Omnibus Trade Act, was
hired by Mexican business interests at an annual salary of $80,000.
Born in New York City, Kurtz received a bachelor's degree (magna cum laude) and a master's
degree in political science from the University of Maryland in 1969. From 1970 to 1980, she was an
international economist and U.S. trade negotiator at the U.S. Department of Commerce. From 1980 to
1983, she was a trade adviser to Commissioner Paula Stern at the International Trade Commission. From
there, she joined Roth's staff in the Senate as a legislative assistant, and left in 1989. Subsequently, Kurtz
joined COECE. In its. initial Justice Department filing of April 12, 1991, COECE lists Kurtz as an
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employee.
The 47-year-old Kurtz is registered as a foreign agent for Mexican business interests at the Justice
Department and also has disclosed her lobbying activities to the House and Senate. She declined to be
interviewed by the Center.
Kurtz was retained by COECE to persuade her former fellow trade specialists on Capitol Hill,
the men and women who advise members of Congress about the NAFTA. Kurtz and COECE have used
the time-honored lobbying techniques of meals, entertainment, and travel.
From April 1991 through October 1992, COECE -- principally Kurtz -- discussed NAFTA in
meetings with members of Congress on 17 occasions. Two meetings, for example, were arranged with
Senate Minority Leader Robert Dole (R-KS). The merits of NAFTA were communicated to various
House and Senate staffers on no fewer than 270 separate occasions. There were ten meetings with
governors during this period, including two separate conversations with California Governor Pete Wilson.
COECE and Kurtz met with officials of the U.S. Trade Representative's Office 21 times, including two
meetings with Ambassador Carla Hills.
According to Justice Department records, COECE and Kurtz also visited her former employers.
Commerce Department officials heard the COECE perspective on NAFTA at 19 different meetings,
including one with then-Secretary Robert Mosbacher. Nine meetings were held with officials and
employees of the International Trade Commission. And the staff of Senator Roth, the ranking Republican
on the powerful Finance Committee (which has principal jurisdiction for trade matters such as NAFTA),
was visited by alumnus Kurtz on 22 separate occasions.
Kurtz wined and dined her targets at some of Washington's most expensive restaurants, including
the Ritz Carlton, Sequoia, La Colline, Sam & Harry's, Joe & Mo's, the Old Ebbitt Grill, the Monocle,
and many others.
And then there were gifts. In December 1991, Kurtz and the Mexican business interests she
represented, according to Justice Department records, bought a "Christmas gift for [a] member of
Congress" at Saks Fifth Avenue. Another Christmas gift was purchased for a congressional staffer from
Victoria's Secret, the lingerie chain.
Journalists were also targeted. COECE's point of view -- the Justice Department uses the blunter
characterization of "propaganda" — was disseminated in the New York Times, the Washington Post,
Newsweek, the Economist, National Journal, the Journal of Commerce, Reuters, Business Week, and
many other publications.
From documents and interviews, it appears that the trips to Mexico have been the linchpin of
COECE's campaign to win friends and influence people in Washington. Practically all of the dozen
COECE-sponsored trips were led and organized by Kurtz. They occurred in April 1991 (two), August,
1991, September 1991, December 1991, February 1992, May 1992, June 1992, July 1992, September
1992, January 1993, and February 1993. Through hundreds of letters and telephone calls, however, the
Center was able to determine the identiities of at least 48 of the congressional staffers who went to
Mexico (see Appendix E).
COECE has invited both Democrats and Republicans to participate in these trips. Some of Capitol
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Hill aides work for lawmakers who have announced their positions on NAFTA; others work for
lawmakers who are undecided.
Some of COECE's trips had an environmental focus. COECE invited Capitol Hill aides to
lawmakers who are concerned with Mexico's environmental record and environmental conditions along
the border. Another trip brought together aides to lawmakers who are concerned about Mexico's human
rights record. One trip targeted aides to lawmakers who are openly anti-NAFTA, according to staffers
who went on the trip.
Most of COECE's trips, however, covered a spectrum of NAFTA-related issues and did not have
a specific focus. The U.S.-Mexico Free Trade Reporter, a biweekly newsletter, reported that Kurtz would
be taking "ten to fifteen House and Senate staff members" to Mexico on a CCE-fmanced trip on January
11, 1993.M The story went on to say that the group would "meet with working-level Mexican
government officials who handle environmental, labor, and trade issues, and representatives of the
Mexican business community, the U.S. Chamber of Commerce in Mexico, and the U.S. Embassy."64
On this January trip to Mexico, the congressional staffers met with Nicolas Madahuar, the CCE's
chairman, Juan Gallardo and Guillermo Guemez of COECE, and others to discuss Salinas's economic
reforms. The group also met with representatives of the U.S. Embassy and the American Chamber of
Commerce. In addition, they had met with such Mexican officials as Santiago Onate Laborde, Attorney
General for Protection of the Environment; Norma Samaniego, Undersecretary of Labor; Jaime
Zabludovsky, Deputy Chief Negotiator for NAFTA; officials from the Mexican Senate and the Chamber
of Deputies; representatives from the Secretariat of Trade and Industrial Development (SECOFI), and the
NAFTA Negotiating Office.
These trips lasted for approximately two to three days and were well-organized, according to
several participants the Center contacted. Most of the meetings, speakers, and meals were scheduled back
to back. Typically, the days lasted from 8 a.m. until 11 p.m. Participants contacted by the Center were
quick to add that these trips in no way resembled congressional "junkets." Indeed, by the time they
returned to the United States, most of them were exhausted from their crash courses on NAFTA.
COECE controlled the staffers' agendas and schedules while they were in Mexico. Mike Wessel,
a trade adviser to Rep. Richard Gephardt (D-MO), said that one of the reasons he declined to participate
in a COECE-sponsored trip was that the participants were not invited to help create the agenda. Wessel
added that he and Gephardt have participated in fact-finding trips to Mexico sponsored by such U.S.
groups as the AFL-CIO and the Economic Policy Institute because they were asked to make requests
about who and what they wanted to see, and the sponsoring organization incorporated their wishes into
the itinerary.
If a staffer wanted to get the views of the groups opposed to NAFTA in Mexico, they had to set
up their own meetings around the tightly scheduled COECE-sponsored meetings. In a letter to the Center
from Rep. John Bryant (D-TX) concerning Donsia Strong's COECE-sponsored trip to Mexico, he said
that "she met not only with business and government officials advocating approval of NAFTA, but
independently arranged meetings with representatives of Mexican workers, who have serious concerns
about the agreement, as well as about the general treatment of workers and various minority populations
in Mexico."
Moreover, the participants in the COECE trips were largely limited to oneparticular perspective
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concerning NAFTA. When a congressional aide asked if anyone in Mexico opposed NAFTA, his COECE
host responded, "No."
Many congressional staffers said they felt that by the end of their COECE-fmanced trips, they
understood how important NAFTA was to Mexico, but were unsure about the benefits of NAFTA for
the United States. They also left Mexico feeling uncertain about the employment and environmental
repercussions of NAFTA for the United States. Others, however, said that they returned to the United
States believing that if NAFTA is good for Mexico, it will be good for the United States. Philip Boyle,
a former administrative assistant to Rep. Frank Horton (R-NY) said that Horton was undecided about
NAFTA but after he reported on his COECE-financed trip, Horton voted for giving President Bush fasttrack negotiating authority.
Generally, the participants felt that the trips were worthwhile, and the trips undoubtedly had some
impact. For example, S. Bruce Wilson, the staff director of the House Ways and Means Subcommittee
on Trade, told the Center in a letter: "As is customary with all fact-finding trips made by Ways and
Means staff, staff findings from these trips were shared with Chairman Rostenkowski and made available
to other members of the Committee to assist them in their consideration of the issues involved with
NAFTA and the supplemental agreements."
A few congressional staffers contacted by the Center who were invited to go on COECEsponsored trips said that they declined to go because they felt that participating in a fact-finding trip
financed by Mexican business interests might be perceived as a conflict of interest. Bill Myers, a
legislative assistant to Rep. Charles Rose (D-NC) said that Mexican business interests approached him
about a trip to Mexico but that he declined because he felt it might present the appearance of a conflict
of interest.
David Wilds, a legislative assistant to Rep. Andrew Jacobs (D-IN), did say that Jacobs has a "notrips policy" for himself and his staffers that even includes committee-sponsored trips. Not only does
Jacobs want to avoid any appearance of conflicts of interest, Wilds said, but he also believes that his
legislative assistants can get all the information they need on policy issues over the telephone and in
meetings.
Besides Kurtz, another former U.S. government official who has done work for COECE is Tim
Bennett, a former Deputy Assistant U.S. Trade Representative who had specific responsibility for
Mexican issues. Bennett now works for SJS Advanced Strategies, Inc., an international consulting
subsidiary of Steptoe & Johnson. Bennett told the Center that SJS did not lobby on behalf of COECE.
Rather it gave gave legal advice concerning the content of the NAFTA agreement during the negotiations.
This firm are only doing work for COECE on an "as needed" basis since the negotiations last fall. SJS
was paid more than $202,686 in fees and expenses from June 1991 to December 1992, according to the
Justice Department.
By mid-1993, COECE's Washington operation was but a mere shell of its former incarnation.
Its office closed, and the only remaining Washington expenditure is Kurtz's fee. According to von
Bertrab, COECE's principal role was as an important advisory committee to Mexican government
officials during the NAFTA negotiations, which ended in late 1992. For Mexico, COECE was the public
sector's main link to the private sector. But COECE also coordinated an intensive congressional lobbying
campaign.
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BIG BUSINESS AND THE NAFTA
Just as Mexican business interests are active in the fight to promote NAFTA, so too are U.S.
companies. The U.S. business community has created a handful of new organizations and tapped some
old ones to build support for NAFTA. Because there are virtually no laws requiring U.S. corporations
and trade associations to disclose how much they spend on lobbying activities, it is difficult to calculate
how much the business community is spending in its effort to gain support for the NAFTA.
NAFTA-Related Organizations
Some of the most visible business organizations involved in buiding support for NAFTA are
USA*NAFTA, the U.S. Council of the Mexico-U.S. Business Committee, Trade Partnership, the U.S.
Chamber of Commerce, the National Foreign Trade Council, the Business Roundtable, and the National
Association of Manufacturers. Many of their members come from Fortune 500 companies, and most of
the organizations have overlapping memberships.
USA*NAFTA
USA*NAFTA is the largest pro-NAFTA business organization in the United States. It is an
umbrella group that has more than 1,200 member organizations -- about 80 percent of them U.S.
companies and 20 percent trade and consumer groups, according to USA*NAFTA. Its purpose is to
"identify and demonstrate support for the NAFTA to members of Congress, the media, and the public
generally.""
USA*NAFTA says that it has raised $2 million but not yet spent any of its money. Some of
USA*NAFTA's most committed and active members are Kay R. Whitmore, the chairman and president
of Eastman Kodak; Harold A. Wagner, the chairman and Chief Executive Officer of Airproducts and
Chemicals, Inc.; James R. Jones, the chairman of the American Stock Exchange; Jose F. Nino, the
president and chief executive officer of the United States Hispanic Chamber of Commerce; and James
Robinson, formerly of American Express Co. Whitmore and Robinson formed USA*NAFTA in October
1992."
In the fall of 1992, USA*NAFTA retained Gail Harrison, the senior vice president of the Wexler
Group, a Washington-based public affairs consulting unit of Hill and Knowlton, to coordinate its grassroots efforts. Anne Wexler, who was President Carter's assistant for public liaison, is the chairman of
the Wexler Group. Before the formation of USA*NAFTA, Harrison represented the Business Roundtable,
which served as a voice for the business community through fast-track. According to Harrison, the
Business Roundtable focused on its state efforts to ensure that the debate over fast-track and trade issues
was "balanced." The Business Roundtable is a participant in USA*NAFTA.
Harrison also represents the MTN Coalition, which was created in 1990 by leaders of major
corporations, joined by representatives of several key business trade associations, to support the Uruguay
Round of the GATT negotiations. 67 The Wexler Group's other clients have included NEC Corp. the
Embassy of Japan, General Motors Corp., United Electronics Corporation, MCI Communications Corp.,
the Motion Picture Association of America, and Foothills Pipe Lines.
USA*NAFTA has also retained Mari Maseng Will of Maseng Communications as a media
consultant and Chuck Levy of Wilmer, Cutler and Pickering as legal counsel. According to Washington
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Representatives, Wilmer, Cutler and Pickering has represented Ford Motor Co., E.I. Du Pont de
Nemours and Co., Citibank, Common Cause, PepsiCo, Sony Corp., the Washington Post Co., and Aetna
Life & Casualty Co., among many others. Mari Maseng Will is registered as a foreign agent at the
Justice Department. Her firm's only registered foreign client is the Japan Automobile Manufacturers
Association, Inc..
The Strategy
The business leaders and organizations that support NAFTA refer to themselves as "the Alliance."
Their strategy focuses on behind-the-scenes lobbying to sway national, regional, and local leaders to
support NAFTA. They also organize and educate on a grass-roots level.
Within the Capital Beltway, the Alliance has specifically targeted the House of Representatives,
where NAFTA is in jeopardy. On February 23 and 24, 1993, the U.S. Council of the Mexico-U.S.
Business Committee, whose membership overlaps with USA*NAFTA's, sponsored a two-day event for
new members of Congress at Washington's National Democratic Club. It invited pro-NAFTA business
leaders from the new members' congressional and states districts to attend the breakfast meeting. The
purpose of the gathering was "to express the business community's strong support for the agreement and
to elaborate on specific state-by-state benefits we expect will result from the expansion of trade,"
according to a flyer on the event. Over breakfast, members and their aides were surrounded by business
representatives from back home. Lawmakers who have been active supporters of NAFTA such as Rep.
Jim Kolbe (R-AZ), Representative Bill Richardson (D-NM) and Senator Bill Bradley (D-NJ) were the
keynote speakers at this affair and were introduced by business leaders from their states.
Recently, Bradley -- the chief Senate whip on NAFTA — sent a letter to Fortune 500 companies
on USA*NAFTA stationery, seeking their increased involvement in the NAFTA fight: "The opposition
to NAFTA is well organized and very active. If there were a vote today in the Congress, we would lose.
We cannot win this fight without massive support from organizations like yours." A spokesman for
Senator Bradley told the Center that there is nothing inappropriate about sending such an appeal on behalf
of private interests.
On a regional level, pro-NAFTA businesses and organizations like the Hispanic Chamber of
Commerce have played a key role in various states to rally support for the agreement. The "state
captains," as they are called, are responsible for uniting governors, mayors, state legislators and other
public officials behind NAFTA. The state captains are also responsible for organizing the business
community - most importantly, small and medium-sized businesses -- in support of the NAFTA. Each
state captian contacts government and local leaders, monitor their NAFTA stance and urges their open
support of the agreement.
The state captains typically have deep roots in the states they manage: BankAmerica Corporation
in California; AT&T in Florida; E.I. Du Pont de Nemours & Co. in Delaware; General Electric
Company in Massachusetts; General Motors Corporation in Michigan; Eastman Kodak Company, Inc.
in upstate New York; Caterpillar, Inc. in Illinois; and NALCO Chemical Company in Louisiana, to name
a few. Additionally, many of the Fortune 500 state captains have operations in Mexico, including E.I.
Du Pont de Nemours and Co., Caterpillar Inc., Warnaco, General Electric, Allied Signal Inc., General
Motors Corp, American International, Eastman Kodak Company, Textron Inc., T.R.W. Inc., and IBM
Corporation. (See Appendix F).
USA*NAFTA and the U.S. Council of the Mexico-U.S. Business Committee have also prepared
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analyses of NAFTA's potential economic impact on various states. For example, Trade Partnership
prepared several reports on key states and "The Impact of The North American Free Trade Agreement
on" a given state. These reports were "prepared for" USA*NAFTA.
Trade Partnership was created in 1991 by Laura Baughman, formerly a senior economist with
C&M International Ltd., a lobbying/consulting adjunct to the Washington law firm of Crowell &
Moring.68 Some of C&M International's clients have included the Foreign Trade Board of the Republic
of China, the Korea Foreign Trade Association, the Singapore Trade Development Board the United
Nations Conference on Trade and Development, and the Mexican Electrical Consortium.
The U.S. Council of the Mexico-U.S. Business Committee, which is a committee of the Council
of the Americas, has also issued reports on the benefits of NAFTA to specific states. These reports were
sponsored by the U.S. Chamber of Commerce and the American Chamber of Commerce of Mexico. Each
report begins: "The people and economy of [fill in the blank with any state] have benefitted from the
U.S.-Canada Free Trade Agreement (CFTA), and will benefit even more from greater trade and
investment liberalization made possible by the North American Free Trade Agreement (NAFTA)."
During the 1992 presidential campaign, the U.S. Council of the Mexico issued a pro-NAFTA
report titled Investment, Trade, and U.S. Gains In the NAFTA. It was co-authored by Paula Stern, who
at the time was advising presidential candidate Clinton on trade policy. Stern was with the International
Trade Commission from 1978 to 1987 and from 1984 to 1987 was its chairwoman. She has testified
before the ITC on behalf of the Japanese Display Industry.
On September 17, 1992, Colleen S. Morton, then the executive director of the U.S. Council of
Mexico-U.S. Business Committee, presented the House Ways and Means Subcommittee on Trade with
Stern's analysis of NAFTA. "The main point of the Stern study I think that I would like to bring out,"
she told members of the subcommittee, "is that a growing Mexico is good for the U.S., and that Mexican
growth, like growth in most developing nations, is dependent on investment, is dependent not only on
foreign investment, but also investment by Mexicans and repatriation of Mexican capital and a lot of
investment from all over the world..." 69
After Clinton was elected President, Stern joined his national security transition team. She
reportedly also was a leading contender to be named U.S. Trade Representative until her critics mounted
a campaign to derail her nomination. According to the Wall Street Journal, lobbyists in the computerscreen, steel, and semiconductor industries, as well as some trade experts, felt that Sterns's representation
of Japanese and European trade interests in these critical industries indicated that she had not been a
"'champion of U.S. industries, U.S. workers, or of U.S. unfair-trade laws.'" 70
Big Business and the Mexican Government
A representative of USA*NAFTA told the Center that the U.S. business community has kept its
activities separate from those of the Mexican government and their representatives in Washington. She
said that there was "no overlap with the Mexicans," that USA*NAFTA represents U.S. interests, and that
the Mexicans and U.S. businesses even had "points of disagreement" on NAFTA.
As noted earlier, however, Mexico's NAFTA office in Washington had one individual whose job
is to track the U.S. private sector and, whenever possible, to coordinate its activities with the Mexican
efforts.
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One thing is clear about the role of U.S. corporations in the NAFTA lobbying campaign: Huge
sums of money are being spent to get NAFTA ratified, and the entire effort will only increase as the
historic vote nears. The lobbying by U.S. corporations effectively complements the Mexican
government's own extensive lobbying campaign. As von Bertrab told us, Mexican officials concede that
they are "less credible" than U.S. business people in extolling the virtues of NAFTA in the United States.
U.S. business leaders and their grass-roots efforts are fundamental to NAFTA's overall chances of
success. And there is clearly communication between Mexico's NAFTA office and the myriad U.S.
business groups that are lobbying for NAFTA.
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CANADA
While the debate rages over the "North American" free trade controversy, the hoopla is bilateral.
Canada appears to be a largely silent participant in this joining offerees.
"I've gone to NAFTA conferences where the word 'Canada' was never mentioned the whole
day," said former Assistant U.S. Trade Representative and NAFTA proponent Timothy Bennett of SJS
Advanced Strategies.
Much of that nation's apparent aloofness from the process is due to the fact that Canada already
has a free trade agreement with the United States. The pact, which was pushed with enthusiasm by former
Conservative Prime Minister Brian Mulroney, went into effect in 1988.
So far, whether due to recession or the Free Trade Agreement, Canada has seen what U.S.
opponents of the NAFTA fear -- a movement of jobs and manufacturing plants south of the border. Since
1989, about 15 percent of manufacturing jobs in Canada have disappeared. 71 Many Canadian firms have
set up shop in the United States to take advantage of lower wages and less regulation.
Many public opinion polls show that the 1989 free trade agreement is unpopular with the
Canadian public. Moreover, Mulroney resigned from office, and many attribute his decline in popularity
to widespread discontent with the U.S.-Canada free trade pact.
Perhaps it comes as no surprise, then, that u n l i k e Mexico, Canada has not launched a large-scale
effort in Washington to lobby for the NAFTA's passage. Although Canadian interests have one of the
largest lobbying presences in Washington, and many Washington legal and lobbying firms are hired to
deal with trade issues, there has been nothing close to the Mexican government's concerted, coordinated
effort to push for the continental trade pact.
A survey of Justice Department records reveals some of the top firms retained by the government
of Canada to work on NAFTA and trade in general have been: Miller & Chevalier, which has received
more than $2 million since November of 1988; Weil, Gotshol & Manges which has received more than
$1 million since March 1992; Arnold & Porter, which received $286,929 from January 1989 to May
1992; O'Melveny & Meyers, who received approximately $250,000 from January 1989 to December
1991; and Coudert Brothers, who received $83,421 from April 1990 to February 1992.
However, the Canadians generally act as their own lobbyists, according to Embassy officials, "We
are the advocates...If there is a point to make on the H i l l , or with the Administration, it is made by a
section of the embassy related to the issue involved."
The Canadians have no equivalent of the Mexican Embassy's Free Trade Office; that is, the issue
is not given special status within the Embassy, but is handled as any other matter.
Nonetheless, Canadian Embassy officials in Washington told the Center that NAFTA is an issue
at the top of their agenda. Because the NAFTA is, as one government official put it, a "cross-sectional"
issue, the Embassy holds regular meetings on the trade pact in which the heads of various divisions of
the Embassy discuss the agreement's progress. The participants include the Ambassador and the leaders
of the Economic and Trade Division, the Political Division and the Public Affairs Division.
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Currently, the Canadian government's attention regarding NAFTA is focused at home. While the
Canadian Embassy in Washington has not published any pro-NAFTA material directed at American
audiences, the government has published material in Ottawa to educate the Canadian public. At this
writing, the NAFTA legislation is being debated in both houses of the Canadian Parliament. It is expected
to come before Canada's House of Commons and its Senate in June.
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NAFTA'S OPPONENTS'
What is most striking about the forces that have coalesced since the 1991 fight over fast-track
legislation is the great disparity between them. While NAFTA's biggest proponents are mainly business
organizations in the United States, Mexico, and Canada, their respective governments, and of course their
hired lobbyists, NAFTA's opponents include conservative business interests, labor unions, consumer and
environmental organizations, and a billionaire presidential candidate who garnered 19 percent of the vote
in the presidential election of 1992.
Although the anti-NAFTA forces have been financially "out-gunned" by the Mexicans and the
U.S. business community in this lobbying effort ~ without public records it is impossible to gauge by
how much -- in terms of grass-roots organization, NAFTA's opponents are somewhat more competitive.
And in terms of both money and organization, the recent entry into the fray of billionaire former
presidential candidate Ross Perot has substantially shifted the power lobbying equation.
On March 24, 1993, Perot testified against NAFTA at a hearing of the House Small Business
Committee. On April 22, he reiterated his opposition to NAFTA at a hearing of the Senate Banking
Committee. Perot has purchased a half hour of prime-time television airtime on NBC on May 30 to
discuss NAFTA in one of his trademark "infomercials." Moreover, Perot's organization, United We
Stand, whose membership is believed to be one to two million people nationwide and growing, has been
actively campaigning against NAFTA at the grass-roots level.
Besides Perot, who appears to be willing to invest hundreds of thousands of dollars -- possibly
millions -- in an anti-NAFTA campaign, an odd assortment of anti-NAFTA forces has been lobbying
Congress and "educating" the American people. The leading opponents have been the AFL-CIO and the
Citizens Trade Campaign, a broad coalition of anti-NAFTA forces.
In comparison, the AFL-CIO has probably been the most politically influential anti-NAFTA force
lobbying on the Hill and on a grass-roots level. As the Clinton Administration swept into town, Mickey
Kantor, the newly appointed U.S. Trade Representative, chose to meet first with organized labor.
Moreover, Kantor assured union representatives in this meeting that he would make their concerns a top
priority in the negotiations over the NAFTA side agreements and that he wanted to work with labor on
this matter, according to Mark Anderson, the AFL-CIO's international trade analyst.
The AFL-CIO, which represents 14 million workers nationwide, has mobilized its membership
unions - including the United Auto Workers, the International Ladies Garment Workers Union, the
International Brotherhood of Electrical Workers, the International Association of Machinists and
Aerospace Workers, and the Teamsters -- to oppose NAFTA. 72 These unions have lobbied lawmakers,
staged protests, signed petitions against NAFTA, traveled through such states as California in antiNAFTA Caravans with displays, speakers and videos about the poor conditions of workers in Mexico.

'it should be noted that over the years the Center for Public Integrity has received some support from labor unions which are
now opposed to NAFTA in ils present form, as well as a business concern actively opposed to NAFTA, Milliken & Company.
Also three members of the Center's Advisory Board -- AFL-CIO President Lane Kirkland, UAW President Owen Bieber and
Economic Policy Institute President Jeff Faux, have been critics of the agreement. As a nonprofit, 501 (c) (3) organization which
publishes investigative studies about public service and ethics-related issues, the Center for Public Integrity does not take formal
positions on legislative matters.
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The AFL-CIO has also placed full-page advertisements in major newspapers. In April 1991,
before the fast-track vote, the AFL-CIO, like pro-NAFTA business groups, put ads in Washington
newspapers. The AFL-CIO targeted Congress by placing a series of 10 advertisements in Roll Call, a
twice-weekly newspaper for Capitol Hill, to ask members not to give President Bush fast-track
authority.73
The AFL-CIO has also organized and partially financed various trips to the border region between
Mexico and the United States. Along with U.S. businesses interests, it also financed a small portion of
the Congressional Economic Leadership Institute's trips to Mexico, which were initiated by Rep. Jim
Kolbe (R-AZ) and former Rep. Donald Pease (D-OH). There were two such trips to Mexico -- one in
1989 and another 1991. Although labor and business sponsors gave the Institute recommendations about
what to see and whom to meet with, they had no control over the agenda. Among the members who went
on these trips were Rep. Cardiss Collins (D-IL), Rep. Jim Kolbe (R-AZ), Rep. Jerry Lewis (R-CA), Rep.
Donald Pease (D-OH), and Rep. Tom Sawyer (D-OH).
The Economic Strategy Institute, which receives some funding from labor unions, also sponsored
a trip to Mexico. It should be noted that ESI has generally accepted the concept of a NAFTA.
Of all of Washington's think tanks, the Economic Policy Institute (EPI) has been most critical of
NAFTA. EPI, which receives some of its funding from labor unions, also sponsored a trip to Mexico,
specifically Tijuana and San Diego in March, 1993. Participants included Jeff Faux, EPI president and
economist, Rep. Karan English (D-AZ), Rep. Bob Filner (D-CA), Rep. Richard Gephardt (D-MO), Rep.
Sander Levin (D-MI), Rep. Karen Shepard (D-UT), and Rep. Ron Wyden (D-OR).
Ed Feigen of the AFL-CIO, who has been investigating labor and environmental abuses in the
Maquiladora region for years, has organized trips to the Maquiladora zone for members of Congress.
Feigen told the Center that he acts as an "on-the-ground coordinator" for these trips to the Maquiladora
zone. Feigen recently helped organize a trip for Sen. Paul Wellstone (D-MI) to the Maquiladora zone,
(the AFL-CIO did not fund the Senators travel), and he also was involved organizing a congressional trip
to Mexico, from April 29 to May 4, 1993, that was led by Rep. Marcy Kaptur (D-OH).
AFL-CIO trade analyst Anderson told the Center that the AFL-CIO's anti-NAFTA activities are
fairly unorganized -- "a low-budget operation." He said that the AFL-CIO gives no money to such
organizations as the Fair Trade Campaign and the Citizens Trade Campaign, but volunteers staff and
time. In general, he characterized the AFL-CIO's anti-NAFTA activities as nowhere near as extensive
as the pro-NAFTA effort.
While the AFL-CIO has had no direct contact with Ross Perot, it has been working with an
umbrella organization of anti-NAFTA groups. Bob Davis of the Wall Street Journal wrote in a December
1992 article that this coalition "includes not only traditional foes of free trade such as labor unions, and
those known to be wary of the pact such as environmentalists, but also a broad assortment of consumer
groups, farms groups, foundations, animal-rights activists, religious organizations and even the Rev. Jesse
Jackson."
The anti-NAFTA umbrella organization is the Citizens Trade Campaign. An official of this
organization said that more than 70 national organizations are represented within this broad coalition. He
added that they have an annual budget of only $200,000 and a national staff of three full-time people and
one part-time person working in Washington. Citizens Trade Campaign also has about 14 staffers working
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in the field across the nation. Former Representative Jim Jontz of Indiana is the group's director.
The Citizens Trade Campaign, and its member organizations, hold events such as rallies,
educational meetings, and debates in small towns and sprawling cities across the nation.
In addition to these efforts, an ad hoc group of anti-NAFTA forces meets in Washington almost
every week to discuss the latest developments in the NAFTA debate. Some of those represented at these
meetings have included author and economist Pat Choate of the Manufacturing Policy Project, a nonprofit
research organization, Lori Wallach of Public Citizen's Congress Watch; John Nash of Milliken &
Company, and others.
Nash, Washington counsel for the South Carolina-based textile manufacturer, was involved in the
formation of a group called the American Trade Coalition. In July 1992, Nash told the Atlanta Journal
and Constitution: "I want somebody to make the case to me that we will enter into a [trade agreement]
with a country with one-tenth our wage scale, and tell me that it is going to create jobs in the United
States. I don't see how it can."
The organizer of the American Trade Coalition, John Cregan, until recently was the president
of the U.S. Business and Industrial Council, a Washington-based conservative business organization
formed in the 1930s that represents roughly 1,500 small and medium-sized U.S. companies. Under its
new president, Kevin Kearns, the council is also involved in anti-NAFTA activities.
But as an illustration of the strange bedfellows in the NAFTA debate, consider also the deep
involvement of liberal, traditionally anti-business organizations such as Public Citizen. During the past
few years, its founder, longtime consumer advocate Ralph Nader, has taken a strong personal interest in
international trade agreements and their possible effects on workplace safety, the environment, food and
health standards, and so forth. Although Public Citizen has a full-time staff of approximately 80
employees and an annual budget of more than $7 million, one person -- Lori Wallach -- leads its antiNAFTA efforts. The Harvard Law-trained Wallach, the director of the trade program at Congress Watch,
Public Citizen's lobbying arm, has been one of the most visible forces against NAFTA. Wallach is
assisted by four full-time staffers at Public Citizen.
During the actual NAFTA negotiations, Wallach and others concentrated on finding out what was
actually going on in the closed-door, top-secret meetings of U.S., Mexican, and Canadian negotiations.
In February 1992, after months of trying to penetrate the veil of secrecy that surrounded the
NAFTA negotiations, Public Citizen hit pay dirt, procuring a leaked copy of the draft of the NAFTA
text.
"The NAFTA text showed up like a little lost baby on the doorsteps of citizen activists of all three
countries, with little tags that said 'liberate me,'" Wallach told the Center.
This was the first time that anyone outside the closed trade negotiating circle had obtained access
to this document. This was no small task, as the "three countries classified thousands of pages of
negotiating documents and conducted their talks with the secrecy and security once reserved for wartime
military operations," according to the New York Times.''4
When Public Citizen made the text public, it caused an uproar within the Bush Administration,
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which was outraged at the breach of security. The United States Trade Representative's office
immediately started to tag all of the NAFTA drafts with a secret code, so that it could track a "leaked"
document back to the source, according to Lori Wallach.
In addition, the few NAFTA documents furnished to Congress were always kept under wraps.
After the Public Citizen incident, the already tight security procedures were beefed up. Only certain
Senators, Representatives, and specific employees with appropriate security clearances could see the
documents, which were kept in a guarded reading room. Those who had access were not allowed to bring
in paper, pens, purses, or cameras -- anything that would allow them to leave with printed information
about NAFTA. Once these privileged few finished reading, the documents were returned to a safe."
Wallach said that the NAFTA negotiations have been much more difficult to penetrate than those
on GATT, which involve 108 nations. Someone involved in the Uruguay Round who is interested in
making information available to the public is less likely to be discovered than someone seeking to disclose
confidential information about the NAFTA, which involves only three nations, Wallach said. Hence, the
ability to stifle public debate over NAFTA has been greater, she said.
Not all trade analysts, however, agree with Wallach's pro "sunshine" sentiment. As a legislative
assistant who specializes in trade issues put it, "Trade talks cannot be negotiated without some element
of secrecy." The negotiating teams need time and privacy to hammer out deals, not the glare of public
debate, the aide said.
The anti-NAFTA forces have attempted to compensate for being outspent by the Mexican
government and U.S. and Mexican business interests by using unusual events to attract the attention of
the news media and dramatize their concerns over NAFTA.
One of these demonstrations occurred in August 1992, when the trade negotiators did a lock-down
negotiating session at the Watergate office complex, the site of the notorious Watergate break-in that
eventually resulted in the resignation of President Richard Nixon in the summer of 1974.76
As Wallach recounted Public Citizen's frustrated attempts to obtain information about the the
negotiations, she said the selected site at the Watergate was a "symbolic piece of candy" because it
represented "the secrecy and the breach of trust between the government and the people."
During the negotiations at the Watergate, journalists, trade experts, and lobbyists swarmed the
halls of the complex in a vain attempt to catch a glimmer of what was going on in the private talks. Black
limousines whisked the negotiators underneath the Watergate through a private entrance to the negotiating
rooms. There were no meetings, no briefings, no documents, no press releases. Nothing.
Wallach and some of her colleagues decided to add a bit of humor to their predicament. They
bought dozens of toilet plungers at a hardware store and customized the handles to read, "I survived the
Watergate/NAFTA ministerial" and "Stop the Secrecy." Wearing Richard Nixon and George Bush
masks, the Public Citizen representatives passed out the plungers to the people waiting in the Watergate,
saying: "We heard there was a leak. We can't have leaks. We can't let the American public know what
is going on with NAFTA." Inside the cup of the plunger, it said "Put NAFTA text here." And a sheet
attached to the plunger read: "Stop the secrecy now. Release NAFTA."
Although the prank temporarily alleviated some of the frustration felt by those outside the
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negotiating rooms, it didn't prod the Administration into releasing more information.
On August 12, President Bush announced that the negotiators had finished NAFTA --just in time
for the Republican National Convention in Houston.77 It was soon discovered, however, that NAFTA
had in fact not been completed, because the Administration did not release the text for almost another
month. Ind fact, three weeks after the President announced that NAFTA had been completed, the
Administration was able to release only a 1,000-page list of tariff reductions by the United States,
Canada, and Mexico," but not the completed text. 78
Supporters of NAFTA, including Sen. Lloyd Bentsen (D-TX), criticized Bush's premature
announcement and the fact that Ambassador Hills kept the text from Congress for more than three
weeks.79
The complete text of the agreement was not available to the public u n t i l January 1993, at a
Government Printing Office cost of $41.
Completing the broad coalition of disparate organizations fighting NAFTA are several
environmental groups, including Greenpeace, Friends of the Earth and the Sierra Club. Their concerns
are that NAFTA will make it easier for U.S.-based corporations to move their operations to poorer
countries with weaker environmental regulations, thereby obviating United States laws but also
jeopardizing the health and safety of the unempowered, indigenous people in less developed nations. One
of their epiphanies about the weight and impact of international trade law occurred in 1991 when Mexico
challenged the U.S. Marine Mammal Protection Act prohibiting the sale of imported tuna from nations
killing more than 20,000 dolphins annually during tuna catches. The Act, the Mexican's held, was an
unfair barrier to free trade. The Bush Adminstration quietly watched as the GATT panel ruled in favor
of Mexico. The case is still under appeal. 80
The environmental community, however, is split on NAFTA. Four relatively large organizations - the Nature Conservancy, the National Audubon Society, the National Resources Defense Council, and
the National Wildlife Federation -- had representatives on the trade advisory panels during the NAFTA
negotiations. Recently, in a psychological blow to the anti-NAFTA forces, Defenders of Wildlife,
Environmental Defense Fund, Nature Conservancy, National Audubon Society, National Wildlife
Federation, and World Wildlife Fund announced they would support the treaty as long as appropriately
sensitive side agreements are negotiated.
So how formidable are all of these anti-NAFTA lobbying efforts? To talk to Hermann von
Bertrab, the anti-NAFTA groups "generally have lots of money." In fact, von Bertrab said, the AFL-CIO,
the environmentalists, and the consumer groups are outspending Mexico. There is, however, no evidence
to support his assertion.
Pat Choate, perhaps the nation's leading expert on foreign lobbying, sees it much differently.
Choate's organization has done research about the effects of NAFTA on the U.S. industrial base, and for
a year Choate has been an informal adviser to Perot.
"This is a David and
you've got here is a lobbying
to bring to bear the presence
Mexico. They have the major

Goliath fight," he said. "One side has money and the other doesn't. What
blitzkrieg [by Mexico and the U.S.-Mexican corporations]. They are able
of the president of Mexico, the Cabinet of Mexico, the Ambassador from
think tanks, the Council on Foreign Relations, the International Institute
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of Economics, the Council of the Americas, full access to the editorial boards and pages of the major and
regional newspapers in this country. They are utilizing the full lobbying resources of the Business
Roundtable, the National Association of Manufacturers, the Chamber of Commerce and the 100 largest
industrial corporations in the United States. In addition to that, they've hired as lobbyists, on retainer,
every leading trade expert in this country. Finally, anyone who opposes NAFTA is described as a racist,
a xenophobe, or someone who is ignorant of economics."
On April 22, 1993, after Ross Perot's Senate testimony on NAFTA, a fascinating group
assembled for what had to have been a remarkable lunch: Perot, Ralph Nader, Pat Choate, Lori Wallach,
Jeff Faux and Thea Lee of the Economic Policy Institute, and Sharon Heaton of Senator Donald Riegle's
office. Nader expressed his concern that Mexico and the U.S. corporations will likely "blitz" the network
airwaves with TV commercials promoting NAFTA in the weeks immediately preceding the congressional
votes. Nader estimated that they would spend about $25 million.
According to participants, Perot asked if any lawyers were present -- there were -- and he queried
them as to the Federal Communications Commission's regulations on placing political issue ads. Told that
the FCC has no restrictions on such spending, he asked how much the pro-NAFTA forces might end up
spending at the last moment. Twenty-five million, he was told.
"I can do that," Perot said confidently.
Besides his ability to communicate issues to the broad populace, with his financial wherewithal
and willingness to spend it, Perot - as a recent entry in the NAFTA trading game - has enthusiastically
assumed the role of "equalizer." And to the Mexican government, the Clinton Administration, and the
scores of U.S. corporations fighting for the NAFTA, he is a wild card no one expected.
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CONCLUDING REMARKS
The Center for Public Integrity, as we have said, takes no position on legislative matters
generally, and has no opinion about the substance or merits of NAFTA. After eight months of
investigation, however, we do have some distinct impressions about the decision-making process
surrounding this truly historic trade agreement.
One side in this public policy issue, the proponents of NAFTA, has substantially outspent the
other. Tens of millions of dollars have been expended, and more than 30 former U.S. officials have been
enlisted by Mexico alone. At the most superficial level, as a general matter, when huge sums of money
are injected into the political process, democracy usually becomes distorted. People or groups without
the wherewithal to obtain influence and access to the corridors of power find themselves in effect
disenfranchised.
Author William Greider has written about a sophisticated form of political planning he calls "deep
lobbying," the purpose of which is to define public argument and debate. "It is another dimension of
mock democracy - a system that has all the trappings of free and open political discourse but is shaped
and guided at a very deep level by the resources of the most powerful interests."
How does all of this relate to NAFTA? For starters, in 1993 here we are talking about something
called the North American Free Trade Agreement. Not only have powerful interests managed to make
their agenda America's agenda, they've even been able to help define public perceptions by labeling it
with a positive-sounding name.
For years, the logic, the assumptions and the seeming inevitability of NAFTA have been carefully
constructed - by prominent business interests in the three respective countries, their elected, responsive
government officials, and their legions of paid representatives. Getting presidents and prime ministers to
think and talk about NAFTA, getting the trade negotiators together to hammer out the logistics,
controlling how the actual agreement will be disseminated and thus described to the public, and girding
for battle legislatively, all require substantial sums of money and hired Washington insiders. But for the
NAFTA proponents, it has been worth it, because the parameters of the political discourse and debate
have been set, leaving the other side at a serious disadvantage.
Whatever one's opinion of NAFTA itself, anyone familiar with the arcane trade negotiating
process knows that the input and concerns of environmental, labor, consumer, and other groups generally
have been received by the powers that be with strained politeness and condescension. Except for some
token memberships on a few trade advisory committees, these more modestly-funded forces frequently
have been ignored, reduced to the reactive role of eleventh-hour, yammering naysayers. Indeed, from
passing out toilet plungers at the Watergate to half-hour "infomercials" by an eccentric billionaire, by dint
of deep lobbying, the NAFTA opponents automatically become trivialized as almost caricature-like
figures, mere props in the trading game. Such substantive issues as the potential loss of jobs or lesser
environmental standards were afterthoughts to the process and the agreement, just as the side letters to
NAFTA have the disturbing appearance of after-the-fact "trappings" of responsive government. If the
process was sufficiently open to divergent concerns, then why has it become necessary to draft
supplemental material after the agreement was already signed amid much hoopla?
Even within the esoteric, narrow world of trade policy, it is difficult to understand why the
NAFTA agreement became shrouded in such extraordinary, nuclear-like secrecy, with nearly a half year
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lag from the public announcement of the pact's completion to its actual availability "on the street" to the
public. How can there be effective, broad public discourse when the document in question is known only
to the interested, benefiting parties?
In the end, not only has the massive infusion of money once again distorted democracy, it has
undermined the public's confidence and trust in the integrity of the decision-making process.
Beyond the ways in which government can be manipulated by money, public officials have an
obligation to the nation and themselves to avoid the slightest hint of scandal. Given the disgust with
Washington these days, why would a member of Congress, or his or her staff, accept a privately-funded
trip? Why are some congressional staffers required to disclose their privately-funded travel, but others
are not? Why must the public wait as long as 18 months to learn about the privately-funded travel a
legislator took? Have either of the House or Senate ethics committees ever counseled a member of
Congress not to accept a free trip? Do these committees exist to serve the public or shield the members?
Why don't congressional committees inquire about the foreign agent registration status of witnesses? If
Bill Clinton is truly concerned about the "revolving door" to foreign lobbying, why did he promulgate
a mere executive order applicable in limited fashion to just one branch of government? Unfortunately,
we are left with many questions.
Despite various, recent, much-ballyhooed, political reform measures, there is much work to be
done.
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APPENDIX A
THE HUNDRED THOUSAND DOLLAR CLUB
THE HIGHEST PAYING NAFTA RELATED CLIENTS, 1989-PRESENT,
AS REPORTED TO THE DEPARTMENT OF JUSTICE*

tt

\

FIRM

Burson-Marsteller

CLIENT

FEES

SECOFI

55,377,407.67
4/91-10/92
fees & expenses

2

Shearman & Sterling

SECOFI

$5,240,938.95
5/97-6/92
fees & expenses

3

Cleary, Gottlieb,
Steen & Hamilton

Ministry of Finance and
Public Credit of" Mexico

$4,776,211.09
6/91 -12/92
fees**

Burson-Marsteller

Mexico
Ministry of Fisheries

51,327,970.00
7/91-12/91
fees t& expenses

5

Fleishman-Hillard

Govt of Mexico
The Fondo
Par La Promocion

51,274,946.60
6/S9- 11/90
fees

6

Walker/Free
Associates

SECOFI

5727,879.07
7/91-12/92
fees & expenses

SECOFI

5630,000.00
2/91 -1 0/92
fees

COECE

5572,489.44
4191-12/92
operating budget

SECOFI

5523,000.00
6/97-72/92
fees

SECOFI

$455,771.00
6/91-10/92
fees

SECOFI

5388,376.15
8/91-12/92
fees

SECOFI

5360,000.00
2/92-J/92
contract fees

4

7

8

The Brock Group, Ltd.

COECE

9

Gold & Liebengood

10

Public Strategies
Washington, Inc.

11

TKC International

12

Moya, Villaneuva &
Associates
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APPENDIX A, CONTINUED
THE HUNDRED THOUSAND DOLLAR CLUB

#
13

CLIENT

FEES

Mexican Steel Group

$250,081.00
1/89- 12/92
fees

Alfa Industries

$233,016.67
1/89-12/92
fees <& expenses

COECE

$223,277,25
8/91-12/92
fees A expenses

SECOFI

$222,000.00
1/92-12/92
comma fee.f

Edward Hidalgo

SECOFI

5220,468.82
9/91- 12/92
fee* & expenses

HTBB Affiliates

Fundacion MiL'uel
Aleman, A C.

5203,996.00
5/59-5/90
fees & expenses

SECOFI

$198,500.00
2/91-1 1/91
fees

SECOFI

SI 94.0 15. 99
6/91-12/92
fees

Arancia, S.A. de C.V.

$174,715.00
2/91-8/91
receipts

SECOFI

5165,000.00
2/92-12/02
I'vntniil Jei'i

COECE

5146,803.75
6/91-12/92
fees

SECOFI

5137,007.89
12/91-9/92
fees & expense*

FIRM

Manchester Trade Group

14

Thomas Scanlon

15

SJS Advanced
Strategies, Inc.

16

17

18

19

20

21

22

23

24

Toney Anaya

Abelardo Valdez

Manchester Trade

CHACMA, Inc.

Solar & Ellis

Steptoe & Johnson

Olsson, Frank & Weeda
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APPENDIX A, CONTINUED
THE HUNDRED THOUSAND DOLLAR CLUB

#

FIRM

25

Apodaca, Sosa
& Associates, Inc.

26

The Pantm
Partnership

27

Bryan Cave

28

Campos Communications

29

Robinson, Lake,
Lerer & Montgomery

30

Burson-Marsteller

CLIENT

FEES

SECOFI

$136,000.00
3/92-3/93
contract fees

SECOFI

$130,000.00
1/92-2/93
fees

SECOFI

5124,099.58
10/92-12/92
fees & expenses

SECOF!

$120,000.00
S '92- 1/93
fees

CEMEX

$120,000.00
6/92-72/92
cuniract fees

CEMEX

$107.787.99
/. '90-2/92
fees and expenses

* Clients' Justice Department files mention the NAFTA, "trade." or trade related services.
** Reported as registrable and nonregistrable tees.

s.i

APPENDIX B
FIRMS RECEIVING FEES^FROM MEXICAN INTERESTS, 1989-PRESENT,
AS REPORTED TO THE DEPARTMENT OF JUSTICE
Foreign Agent

Client

Fees

Toney Anaya

SECOF1

$ '222,000.00

APCO Associates

Consejo Empresarial Mexicano
para Asuntos Intemacionales,
A.C

Apodaca, Sosa' & Associates. Inc.

SECOF1

$ 136,000.00

Arnold & Porter

CEMAI

$

15,194.28

Brownstein. Zeldman and Lore

Azulcjos Orion, S.A.

$

1,246.00

$

16,519.54

"hourly basis"
(no fees listed at Justice Dept.)

.

Crisa Corporation

.

Idea) Standard S.A.
de C.V.

$

969.25

.

Kimherly-Clark de
Mexico. S.A.

S

14.719.17

„

LAMOSA

$

7,065.38

.

Vitro, S.A.

S

73,876.32

Vitrocnsa Cnstalena, S.A.

$

33,061.61

.

.

VitroMex, S.A.

$

628.78

Bryan Cave

SECOFI

$ 124,099.58

Burson-Marsteller

CEMEX

$ 107,787.99

Government of Mexico,
Office of the President

$1,487,116.68

Ministry of Fisheries,
Government of Mexico

S I . 327. 970. 00

it

«

f.

n

54

APPENDIX B:
FIRMS RECEIVING FEES FROM MEXICAN INTERESTS, 1989-PRESENT,
AS REPORTED TO THE DEPARTMENT OF JUSTICE
Purpose

Time period
1/92 - 12/92
(contract fees)

"Registrant, as appropriate, will meet with Members of Congress and with Officials of the U.S.
Executive Branch of Government in furtherance of a U.S. -Mexico Free Trade Agreement."

1/89-4/89
(fees & exp.)

"..registrant assisted Arnold & Porter in representing the principal and rendering advice on U.S. laws,
regulations and policies that would affect U.S. /Mexico trade relations, including proposed natural
resource legislation."

3/92 - 3/93
(contract fees)

"Registrant is to organize... a series of seminars for the Hispanic business community in the United
States on... doing business in Mexico... The result of a positive response to [the seminars] could be
support for the passage of the North American Free Trade Agreement. "

1/89- 3/89
(fees)

4/92 - 10/92
(fees & exp.)

(registered 7/90)

"The Registrant rendered advice on U.S. laws, regulations, policies and proposed legislation in
connection with U.S.- Mexico trade and investment relations."
"Provide advice and consultation with respect to international trade issues which may affect the
business of the company."
"Registrant will work to support enactment and promote U.S. -Mexico trade relations, mainly meeting
with Members of Congress and their staffs, and officials in the Administration."

4/92 - 10/92
(fees & exp.)

"Provide advice and consultation with respect to international trade issues which may affect the
business of the company. "

4/91 - 10/92
(fees & exp.)

"We are pursuing certain tariff legislation of interest to the company... Discussions with Executive
Branch and Congressional officials in regard to certain tariff legislation."

10/91 - 10/92
(fees & exp.)

"Provide advice and consultation with respect to international trade issues which may affect the
business of the company."

1/91 - 10/92
(fees &exp.)

"Registrant will work to support enactment of legislation and promote U.S. -Mexico trade relations..."

4/91 - 4/92
(fees & exp.)

"...registrant contacted congressional members and/or staff regarding the U.S. /Mexico/Canada Free
Trade Agreement regarding the foreign principal's position on such agreement."

4/91 - 4/92
(fees & exp.)

"Provide advice and consultation with respect to international trade issues which may affect the
business of the company... Discussions with Executive Branch and Congressional Officials in regard to
trade legislation and regulation."

8/91 - 12/92
(fees & exp.)

"We will advise Shearman & Sterling on U.S. laws in connection with their representation of the
Government of Mexico for the U.S. Mexico FTA negotiations."

1/90 - 4/90
(fees & exp.)

"Burson-Marsteller will provide lobbying services representing CEMEX before the United States
Congress as it pertains to the importation of cement into the United States and overall trade policies
and trade legislation pending before the Congress."

1/90 - 2/92
(fees & exp.)

"Burson-Marsteller will implement a short-term project to develop issue advertising on television and in
newspapers to accurately relate Mexico's efforts to combat drug trafficking."

7/91 - 12/91
(fees & exp.)

"Burson-Marsteller intends to research and analyze international commercial fishing issues for the
Ministry of Fisheries. Burson-Marsteller will then provide public affairs and government relations
counseling to the ministry, based on results of research and analysis."

55

APPENDIX B, CONTINUED
FIRMS RECEIVING FEES FROM MEXICAN INTERESTS, 1989-PRESENT
Client

Fees

SECOFI

$5.377,407.67

Foreign Agent

ft

H

BZS/Capitol Strategies, L.P.

Vitocrisa Cnstaleria,
S.A.

Campos Communications

SECOFI

Capital International
Information Services

Mexmox S.S. de C.V.

$

CHACMA, Inc.

Arancia, S.A. de C.V.

$ 174,715.00

.

Banco de Mexico

$ 150,072.00

.

Secretary de
Relaciones Exteriores

$

10,500.00

$ 120,000.00

$

330.00

74,900.00

Cleary, Gottlieb, Steen & Hamilton

. Ministry of Finance
and Public Credit of
Mexico

$4,776,211.09

COECE

COECE

$ 572,489.44

Coll Davidson Carter Smith Salter & Barked

Vitro, Sociedad Anonima

$

46,219.75

Crowell & Moring, International, Ltd.

Jose Luis Alberro, Inc.

$

72,100.00

.

H

I,

Mexican Electrical Consortium

$

18,748.31

H

H

Multilec, S.A. de C.V.

$

12,517.50

Pliana, Inc.

56

$ 45,000.00

APPENDIX B, CONTINUED
FIRMS RECEIVING FEES FROM MEXICAN INTERESTS, 1989-PRESENT
Purpose

Time period

4/91 - 10/92
(fees & exp.)

"The registrant has been retained by SECOF1 to provide public relations and public affairs counseling
for building support for a Mexico-Canada-U.S. free trade agreement. Includes appropriate and
necessary contacts with certain government officials in support of Free Trade Agreement."

7/89 - 12/89
(legislative
meetings)

Meetings with Members of Congress and thier (sic) staff, and with officials in the
administration... to generate support for enactment of certain legislation to reduce/eliminate import
duties on products which Vitrocrisa Cristalena, S.A. exports to the United States."

8/92- 1/93
(fees)

"Registrant will disseminate copies of materials provided to it by Burson & Marsteller, as well as
arranging meetings with and speeches by Mexican government officials relating to the proposed North
America Free Trade Agreement."

12/92
(fees)

"Registrant has been retained to engage in political activities on behalf of Mexinox with respect to U.S.
law and international trade policy. Such representation may include contacts with U.S. Government
agencies and officials, members of Congress, Congressional Staff and the U.S. Media."

2/91 - 8/91
(receipts)

"To create a positive image for the Mexican economy in the U.S. business community."

1/89 - 9/90
(receipts)

"To promote the sale of gold and silver of Mexico. "

9/90-2/91
(receipts)

"To promote an attractive investment client.. To create a positive image for the Mexican economy in
the U.S. business community..."

6/91 - 12/92
(fees)'

"Registrant provided legal advice... with respect to matters relating to financial services issues in
connection with the proposed [NAFTA]. Registrant provided advice and information to the Ministry of
Finance in connection with the Ministry's participation in NAFTA negotiations with the United States
and Canada. Registrant also contacted various U.S. officials to gather and exchange information
regarding financial services matter."

4/91 - 10/92
(operating budget)
12/89
(fees)

"Promote expanded trade between Mexico and the United States."
"Representation of Vitro, Sociedad Anon i ma involved apprising state and local officials in the
legislative and executive branches, and their staffs, of the tender offer by Vitro, Sociedad Anonima for
Anchor Glass Container Corporation."

9/91 - 11/92
(fees)

"C&M shall provide Alberro with professional services related to Alberto's interests in the North
American Free Trade Agreement (NAFTA) negotiations. C&M will provide the following services:
Pnoritization of U.S. Negotiating Objectives... Description of Relevant Political Actors. ..Analysis of
Points of Leverage for Mexico.. .Assessment of U.S. Views on Mexican Positions... Review of Other
FTA Negotiations... Development of Negotiating Strategy..."

7/90 - 5/92
(fees)

"Registrant assists the Mexican Electrical Consortium with the Generalized System of Preferences
("GSP") Review at the GSP Subcommittee; with monitoring electric conductor trade activities in the
U.S.; and with reporting on U.S. -Mexico bilateral trade consultations."

6/91 - 8/92
(fees)

"Registrant assists Multilec with the Generalized System of Preferences ("GSP") Review at the GSP
subcommittee. "

2/91 - 4/92
(fees)

"Assist Pliana in following the progress of the U.S. -Mexico FTA discussions; try to eliminate the
duties on products manufactured by Pliana."
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FIRMS RECEIVING FEES FROM MEXICAN INTERESTS, 1989-PRESENT

Foreign Agent

Client

Fees

Pulsar Intemacional,
S.A. d e C . V .

$

77,443.75

Dechert, Price & Rhoads

Asociacion Mexicana de
Casas de Bolsa, A.C.

$

25,000.00

Donald G. Lerch, Jr., &. Company, Inc.

UNPH
(Confederation of Mexican
Fruit and Vegetable Growers
Association)

$

6,858.24

Edelman Public Relations Worldwide

Mexican Investment Board

$1,151,864.53

SECTUR

$1,591,300.00

Government of Mexico, The
Fondo Para La Promocion

$1,274,946.60

-

SECTUR

$ 517,509.57

.

Tourism Acapulco

$ 208,811.85

Cancun Hotel Association

(No fees listed at Justice Dept.)

Cancun Trust

$ 240,000.00

.

.

Fleishman-Hillard

GC1 Group

.

.

M

«

Fiesta Americana Hotels

$

30,000.00

•

«

Holiday Inn

$

38,089.74

.

SECTUR

$6,573,377.65

Alvin J. Geske

Grupo Industrial Alfa, S.A.

Gold and Liebengood

SECOFI

$ 523,000.00

Gray Advertising

Puerto Vallarta Tourism Trust

$ 840,000.00
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FIRMS RECEIVING FEES FROM MEXICAN INTERESTS, 1989-PRESENT
Purpose

Time period

4/91 -5/92
(fees)

"Assist Pulsar in following the Progress of the U.S. -Mexico FTA discussions; try to eliminate the
duties on products manufactured by Pulsar.

4/91
(fees & exp.)

"Registrant will provide legal services to foreign principal in connection with proposed North
American Free Trade Agreement."

1/89-4/89
(fees & exp.)

"...the objective is to assure that Mexican fruits and vegetables are granted entry and marketing in
the United States in accordance with the laws and regulations of the United States. The method of
the performance is intended to include monitoring actions of Congress and the government as well as
farm and commodity organizations have a bearing."

4/91 - 9/92
(fees & exp.)

"To prepare and disseminate materials and information to the travel trade press and travel agents that
will stimulate interest in Mexico as a tourist destination."

6/92 - 3/93
(contract fees)

"To prepare and disseminate materials and information to the travel trade press and travel agents that
will stimulate interest in Mexico as a tourist destination."

6/89 - 11/90
(fees)

"The Registrant worked on promotional activities aimed at highlighting Mexico's opening economy
and increasing foreign investment."

5/89 - 12/91
(fees)

"Counsel, media relations and promotional support for the development of tourism to Mexico and the
attraction of private sector investment in the Mexican tourism industry."

12/91
(fees)
(registered 7/90)

3/90 - 2/91
(contract fees)
7/90
(fees)

"Registrant handled media relations for the Acapulco Tourism Board..."
"Public relations services to be provided by GCI Group include counseling, creating, planning and
working on specific public relations projects..."
"GCI Group will provide public relations and marketing services..."
"Public relations services to be provided by GCI Group include counseling, creating, planning and
working on specific public relations projects..."

6/91 - 12/91
(fees)

"...to develop and carry forward a successful public relations program for Holiday Inns."

6/89 - 7/92
(fees)

"Public Relations Services including counselling, creating, planning and working on public relations
projects..."

1/89-5/90
(fees & exp.)

"...for the purpose of obtaining favorable excise tax treatment of imported chemical products and
yarn, fabric and apparel..."

6/91 - 12/92
(fees)

"The registrant has been retained by SECOFI to provide government relations expertise with regard to
the U.S. Congress. Appropriate and necessary contacts will be made with certain government officials
in support of the U.S.-Mexico Free Trade Agreement."

5/90-4/91
(contract fees)

"Advertising Services including creating, planning and placing advertising for Puerto Vallarta
Tourism. "
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Foreign Agent

Client

Kathleen Ann Griffith

SECOFI

$

48,000.00

Guerra & Associates

SECOFI

$

81,000.00

Heller, Rosenblatt & Scheman

Aleman Velasco y Asociados

$

20,000.00

Edward Hidalgo

SECOFI

$ 220,468.82

HTBB Affiliates, Ltd.

Fundacion Miguel
Aleman, A.C.

$ 203,996.00

Lord, Dentsu & Partners

Acapulco Board of Tourism

(no fees listed at Justice Dept.)

.

Baja Norte Board of Tourism

(no fees listed at Justice Dept.)

.

Los Cabos Board of Tourism

(no fees listed at Justice Dept.)

Mexico City Board of Tourism

(no fees listed at Justice Dept.)

Mexican Steel Group

$ 250,081.00

SECOFI

$ 194,015.99

Mexican National Tourist
Office (Chicago)

$933,197.86

•

t»

Manchester Trade
•

•

Mexican Government Tourism Office
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Purpose

Time period

1/92-12/92
(contract fees)

"My role as a consultant with the Office for Free Trade Agreement Negotiations will include:
participation in conferences, seminars, meetings, and other forums, as well as, special projects aiding
in the dissemination of information and promotion of goodwill toward a North American Free Trade
Agreement (NAFTA)...! will interact with all sectors of society, from Congressional Representatives
to labor leaders, etc., with the expressed intent of winning them over to a more positive view of
NAFTA."

10/92 - 12/92
(contract fees)

"Make contact and meet with United States Legislators and other public officials in connection with
activities looking toward the adoption of a free trade agreement between the U.S. and Mexico."

3/93 - 4/93
(contract fees)

"The objective of this agreement is to plan and implement a continuing effort to assist AVA in playing
a prominently constructive role in apprising business, labor, environmental, intellectual and
governmental leaders in both countnes of the social, political and economic implications of the
NAFTA agreement. And to help forge strong personal links of friendship and communication between
them."

9/91 - 12/92
(fees & exp.)

"...consultant to the Mexican Government on the proposed Free Trade Agreement... To
collaborate... with the head of the Mexican Government's Liaison Office in this city (Dr. German [sic]
Von Bertrab) and his staff, possibly involving periodic trips for meetings in Mexico, D.F. with
officials of the Ministry of Commerce and Industrial Development."

5/89 - 8/90
(fees & exp.)

"Registrant will monitor and analyze Mexican/United States relations and advise client of issues that
appear to influence public perception of Mexico. Registrant will advise client of opportunities for
engaging in U.S. public debate of Mexican/American relations and opportunities for participating in the
same through lectures, attendance at conferences, meetings with business, media, political, academic
and other groups and leaders..."

(registered 8/91)

"Lord, Dentsu & Partners plans and creates advertising campaigns, purchases materials and services
necessary to produce advertising thereto and orders space and time in appropriate media for
transmission thereof. "

(registered 8/91)

"Lord, Dentsu & Partners plans and creates advertising campaigns, purchases materials and services
necessary to produce advertising thereto and orders space and time in appropriate media for
transmission thereof. "

(registered 8/91)

"Lord, Dentsu & Partners plans and creates advertising campaigns, purchased materials and services
necessary to produce advertising thereto and orders space and time in appropriate media for
transmission thereof."

(registered 8/91)

"Lord, Dentsu & Partners plans and creates advertising campaigns, purchases materials and services
necessary to produce advertising thereto and orders space and time in appropriate media for
transmission thereof."

1/89 - 12/92
(fees)

"We provided information on U.S. steel import policy particularly as it affected the Mexican steel
industry. We provided information and suggested alternative strategies to attain clients' trade policy
objectives. "

6/91 - 12/92
(fees)

"We will advise Mexico in the course of negotiations for a Free Trade Agreement (FT A) with the
United States of America. "

12/88 - 12/91
(total receipts)

"Registrant promoted tourism to Mexico by participating in travel conferences and lectures and
distributing travel literature."
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Foreign Agent

Client

Fees

Mexico Government Tourism Office

Mexico Ministry of Tourism
(Los Angeles)

$5,030,399.40

Mexican Government Tourism Office

Mexican Ministry of Tounsm
(New York City)

$4,505,362.87

Milbank, Tweed, Hadley & McCloy

Banco Nacional de Mexico
(Banamex)

Mark E. Moran

Government of Mexico

$ 127,261.62

Morgan, Lewis & Bockius

Government of Mexico

$ 212,821.00

Moya, Villanueva & Associates

Office of Free Trade, Embassy
of Mexico

$ 360.000.00

Mudge Rose Guthrie Alexander & Ferdon

Mexmox, S.A. de C.V.

$

83,183.71

North American Precis Syndicate

GreyCom for the Mexican
Government Tourism Office

$

2,800.00

The Autonomous University of
Guadalajara

$

5,600.00

O'Connor & Hannan

The Fishing Association of
Mexico

$

35,000.00

Olsson, Frank and Weeda, P.C.

SECOFI

$ 137,007.89

Paul, Weiss, Rifkind, Wharton & Gamson

Grupo Empresanal Agncola
Mexicano

$1,340,192.50

Porter, Wright, Morris & Arthur

Industrias Trele, S.A.

$ 12,037.31

m

*
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Time period

Purpose

12/88- 12/91
(total receipts)

"...the promotion of Tourism to Mexico..."

12/88- 12/91
(total receipts)

"Registrant promoted tourism to Mexico by distributing travel literature, delivering lectures and
participating in travel conferences."

12/91
(fees)

1/89 - 9/89
(fees & exp )

"The registrant, through its offices in Los Angeles and Washington, D.C., advised Banco Nacional de
Mexico regarding (i) U.S. laws and regulations that may be affected by the provisions of the proposed
U.S. -Mexico Free Trade Agreement ("FTA"); (ii) recommendations concerning such provisions; and
(in) the implications for the Mexican financial community of the language of any proposed FTA
provisions."
Moran/Gov of Mex ' "

the registrant arranged trips to Mexico by U S journalists "

4/89 - 2/92
(fees)

"...to advise personnel of the Government of Mexico on policies and rules relating to the application of
U.S. tax laws..."

2/92 - 2/93
(contract fees)

"The primary goal is to have congress [sic] pass the North American Free Trade Agreement which
the administration is advancing. To reach the goal: Hispanic business and community leaders will be
encouraged to ask congress persons for support. The general public will be informed on aspects of the
program."

9/89 - 7/90
(fees)

"Registrant will advise Mexinox during the steel negotiations between the Governments of the United
States and Mexico. Registrant may meet with U.S. governmental officials with respect to any
limitations on the quality of stainless steel imported into the United States from Mexico."

11/89
(fees)

"...the registrant prepared and distributed news releases to newspapers, radio, and television stations
on behalf of the foreign principal"

8/89
(fees)

"...the registrant prepared and distributed news releases to newspapers, radio, and television stations
throughout the U.S. for the foreign principal."

5/92
(fees & exp.)

O'Connor/Fishing: "O'Connor & Hannan is to provide information on the status of legislative and
regulatory initiatives and, when requested, arrange meetings between the client, Fishing Association
of Mexico, and Congressional and/or federal officials."

12/91 - 9/92
(fees & exp.)

Olsson/SECOFI:"The foreign principal is negotiating with the United States Government on behalf of
the Mexican Government for a Free Trade Agreement between Mexico and the United States. With
regard to the issues in these negotiations involving food and other agricultural trade, the registrant is to
provide advice and assistance on the food and agriculture laws, regulations and policies of the United
States Government."

9/92- 11/92
(fees & exp.)*

Paul, Weiss/Grupo: Registrant will provide legal services to foreign principal in connection with its bid
to purchase the Del Monte fresh produce business from Polly Peck International... Registrant will also
respond, as necessary to efforts by an unsuccessful bidder to induce the U.S. Government to interfere
with this transaction."

9/90 - 12/90
(fees)

Porter/Industrias: (Description not reported at Justice Dept.)
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Foreign Agent

Client

Fees

Public Strategies Washington, Inc.

SECOFI

$ 455,771.00

Robinson, Lake, Lerer & Montgomery

CEMEX

$ 120,000.00

Saatchi & Saatchi

Cancun Trust

$15,816,900.00

Cozumel Trust

$ 712.000.00

FONATUR

$1,323,900.25

Government of the State of
Qumtana Roo

(no fees listed at Justice Dept.)

N

•

«

n

n

H

«

Ixlapa Trust

$2.245,646.00

It

H

SECTUR

$40.960,193.00

Alfa Industries

$ 233,016.07

Thomas Scanlon

•

N

Shearman & Sterling
H

N

•

«

Sigma Corporative

$

25,446.21

Grupo Industrial Camesa S.A.
deC.V.

$ 74,374.98

Mexican Coffee Institute

(no fees listed at Justice Dept.)

SECOFI

$5,240938.95
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Purpose

Time period

6/91 - 10/92
(fees)

Provide government relations expertise; contact certain U.S. government officials on behalf of
SECOFI; contact Members of Congress and staff on behalf of SECOFI; advise and assist the
government of Mexico in negotiation and passage of the North American Free Trade Agreement
(NAFTA).

6/92 - 12/92
(contract fees)

"Will provide the services of communications and public affairs counsel pursuant to the direction of
Cemex in its efforts to improve and develop its public relations in the U.S. in general and specifically
as they relate to the anti-dumping order against cement exported from Mexico into the U.S."

8/89 - 1/92
(cash receipts)

"Write, design, illustrate or otherwise prepare advertisements for print, radio, television or other
appropriate forms of client's message..."

10/89 - 11/90
(cash receipts)

The purpose of the trust was established as the creation of an autonomous fund to be administered by
the government to permit coverage of the expenses deriving from contracting with all of the advertising
media other countries, to support the promotion and advertising of Cozumel abroad.

5/89 - 9/90
(cash receipts)

"Write, design, illustrate or otherwise prepare advertisements, for print, radio, television or other
appropriate forms of client's message..."

(registered 8/89)

The purpose of the trust was established as the creation of an autonomous fund to be administered by
the trustee to permit coverage of the expenses deriving from contracting with all of the advertising
media in other countries, to support the promotion and advertising of Cancun abroad.

5/90 - 9/90
(cash receipts)

"The purpose of the trust was to create an independent fund to be administered by the trustee to permit
coverage of the expenses for sales campaigns and all media which exist in other countries to back
advertising abroad for Ixtapa-Zihuatanejo, Guerrero."

3/89 - 1/93
(cash receipts)

"Write, design, illustrate or otherwise prepare advertisements for print, radio, television or other
appropnate forms of client's message..."

1/89 - 12/92
(fees & exp.)

"...provided Fibras Quirrucas & Nylon de Mexico (part of Alfa Industnes] trade data regarding U.S.
imports and exports of products similar to those they produce. ..I gathered general information on the
North American Free Trade Talks, and 1 contacted private U.S. textile company representatives to
seek common areas of interest prior to the upcoming negotiations...! will contact US official
participants in the NAFTA talks to encourage them to negotiate Mexican quota and tariff levels at
sufficiently liberal levels to encourage ample opportunity for Mexican food processors to import US
poultry products. .."

4/92 - 8/92
(fees & exp.)

Scanlon/Sigma: "I will contact US associations of poultry companies that export to Mexico, individual
US poultry exporters, and US negotiators (those from the US Department of Agriculture and the US
Trade Representatives office) to the NAFTA talks. I will seek to obtain their support for liberalization
of Mexican quotas and tariffs to the levels that would encourage ample opportunity for Mexican food
processors to import sufficient levels of US poultry products for purposes of making sausages and
bams..."

3/90- 11/9]
(fees & exp.)

"We provide advice and assistance as requested regarding U.S. trade law and policy as it affects
U.S. - Mexico trade in steel products."

(registered 6/92)

"Shearman & Sterling is representing 1NMECAFE in a litigation matter pending in the Central District
of California... "

8/91 - 12/92
(fees & exp.)

"We will provide advice and assistance to the Mexican government in the negotiation and passage of a
free trade agreement between the United States and Mexico."
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Foreign Agent

Client

Fees

SJS Advanced Strategies, Inc. (owned by
Steptoe & Johnson)

COECE

S 223,277.25

H

W

La Cigarrerra Moderna

Skadden, Arps, Slate, Meagher & Flom

Cemex, S.A.

Smith and Harroff, Inc.

Cemex, S.A.

$

34,598.75

(no fees listed at Justice Dept )

$

30,000.00

Solar & Ellis
SECOFI

$ 165,000.00

Steptoe Si Johnson

COECE

$ 146,803.75

The Brock Group, Ltd.

SECOFI

$ 630,000.00

The Keating Group

Hotel K-Royal de Mexico

(no fees listed at Justice Dept.)

•

B

Hotel Marquis Reforma

$

24,576.00

The MRB Group

Ministry of Commerce,
Gov. of the State
State of Yucatan

$

37,000.00

The Pantin Partnership, Inc.

SECOFI

TKC International, Inc.

Fideicomiso ProMexico

66

$ 130,000.00
$

4,994.00

APPENDIX B, CONTINUED
FIRMS RECEIVING FEES FROM M E X I C A N INTERESTS, 1989-PRESENT
Purpose

Time period

8/91 - 12/92
(fees & exp.)

"Provide advice to client with regard to the U.S. -Mexico FTA negotiations."

8/91 - 12/92
(fees)

"Monitoring status of Free Trade Agreement negotiations; advising re possible impact on Mexican
tobacco sector. "

(registered 3/93)

"Skadden, Arps, Slate. Meagher & Flom may provide legal services representing Cemex before the
U.S. Congress and the Executive Branch of the U.S. Government pertaining to the importation of
cement into the U.S. and U.S. trade policies and legislation."

2/93 - 3/93
(contract fees)

"We will work with Cemex Washington, DC counsel, directing the communications component of the
effort to raise Cemex corporate identity within the US in order to allow Cemex to do business in the
US... We would like to see a favorable US position on the GATT panel report. After which, we
would like to get the US to settle its case against Cemex and allow Cemex to provide its product in the
US. To this end, we will contact state and federal officials and provide them with information about
the need for competitively priced cement in the US and about the willingness to Cemex to do business
here."

2/92 - 12/92
(contract fees)

"Provided counseling to SECOF1 to provide a better understanding of the risk cultural diversity that is
present throughout the United States... Provided counseling to SECOFI on how to increase efforts to
include racial and ethnic minorities in business opportunities in Mexico with Mexican business ventures
in United States. Provided advice and counseling to SECOFI regarding Mexico's ongoing efforts to
promote its economic development in harmony with that of the United States... Assisted in arranging
visits to Mexico for three Delegations: African American business persons; U.S. Conference of
Mayors: Congressional Delegation. Worked with SECOFI to identify and work with various
organizations who support the Free Trade Agreement. Attended meetings and events and encouraged
various individuals and organizations to visit Mexico to discuss the North American Free Trade
Agreement.

6/91 - 12/92
(fees)

"Steptoe & Johnson will advise COECE regarding the U.S. -Mexico FTA negotiations."

2/91 - 10/92
(fees)

"The Brock Group assists Burson-Marsteller and directly provides strategic counselling on trade,
labor, and political policy issues on an as needed basis."

(registered 4/92)

5/91
(advertising)
9/91 - 3/93
(contract fees)
1/92 - 2/93
(fees)
4/89
(fees)

(No description of purpose reported at Justice Department.)
"Promoting hotel activity in the U.S. in the form of public relations activity."
"The service which Mr. Biedermann [president of MRB] will provide THE STATE is to promote the
State of Yucatan to U.S. and other non-Mexican companies that either he or THE STATE identifies as
prospects who can benefit from trade and investment with Mexico."
"Public Relations efforts to disseminate information favorable to the proposed North America
Freetrade [sic] Agreement."
"Make contact and meet with United States legislators and other public officials in connection with
activities looking toward the adoption of a Tree trade agreement between the U.S. and Mexico."
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Client

Fets

SECOF!

$ 388,376.15

Foreign Agent

Universities of Mexico
• University dc Chapullepec
• Universiilad del Centre de
Mexico
• Universidad Mexico
Americana del Norte
• Universidad Popular
Autonoma del Estado...
• Universidad Regiomontana

$

76,497.00

TradeNet, c/o Bogle & Gates

Camara Nacional de la
Industna del Vestido

$ 49.970.00

Abelardo Valdez

SECOF1

$ 198,500.00

Vinson & Elkms

Vitro, Sociedad Anonima

$2,198,640.79

Walker/Free Associates

SECOF1

$ 727,879.07

Wilkinson, Barker, Knauer & Quirui

Asosciacion Nacional de
Fabricantes de
Acumuladores A.C.

$

25,016.45

TOTAL FEES PAID BV MEXICAN INTERESTS, 1989 - 1993: $112,261,209.90
TOTAL NAFTA-RELATED* FEES, 1989 - 1993: $25,654,826.82

' Clients' Justice Department flies mention the NAFTA, 'trade," or trade related services.
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Purpose

Time period

8/91 - 12/92
(fees)

"...to provide Congressional liaison and lobbying activities concentrating on the Democratic
membership and leaders of the Congress and its key committees and staff; this activity will include
research, information activities, and direct advocacy in a manner coordinated with other activity
designed to secure the necessary support of the Congress in all areas of their jurisdiction and in a
general policy posture. In addition, TKCII [the Registrant,] would also provide labor union labor
liaison and promotional activity designed to win support, or counter opposition to the Free Trade
Agreement from the unions; and other general activities in support of the Free Trade Agreement as
may be assigned. TKCII agreed to coordinate all its activity with other firms active on behalf of the
effort and work within the guidelines established by the Managers of the project from Mexico..."

3/90 - 12/92
(fees)

"Registrant agreed to identify and report on programs of various organizations including foundations in
the United States, wherein the Foreign Principal would be able to a. increase the level of direct or
indirect funding to the members; b. advance individual or joint research; and, c. facilitate crosscultural exchange activities..."

2/91 - 11/91
(fees)

"TradeNet will develop a negotiating strategy which will provide maximum benefits for Mexican
exports of apparel; consult with members of Camara Nacional de la Industrie del Vestido and others
prior to and during negotiations with the U.S:...analyze the potential for Mexican exports in the
U.S. market..."

4/91 - 11/91
(fees)

"Mr. Abelardo Valdez will provide legal and strategic counseling services to "The Secretariat'
regarding the negotiations of the North American Free Trade Agreement and during its review
process by the U.S. Congress, with the purpose of ensuring its approval..."

10/89 - 3/90
(total receipts)

"...registrant provided legal services in connection with the principal's various business activities in the
U.S. Registrant contacted congressional members and officials of executive branch agencies."

7/91 - 12/92
(fees & exp.)

"Make contact and meet with United States legislators and other public officials in connection with
activities looking toward the adoption of a Free Trade Agreement between the United States and
Mexico."

7/89 - 11/89
(fees & exp.)

"Registrant engages to oppose grant of relief requested in agency proceedings through participation in
established agency proceeding before Office of U.S. Trade Representative (USTR ) in Docket No.
121-HS-89 seeking removal of GSP eligibility for automotive storage batteries if underlying petition is
accepted for review by USTR..."

•Reported as registrable and nonrcgistrable aclivily.
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Registrant

Toney Anaya

Former Government Position
(Years Served)

Current Firm

• Gov. of New Mexico, 1983-87
• Att'y Gen. of New Mexico, 1975-79
• Chief of Staff to New Mex. Gov. Bruce King,
1971-72
• Chief Legis. Counsel for Sen. Joseph Montoya
• Exec. Asst. to the Asst. Sec. of State

Independent Lobbyist

Timothy B. Bennett

SJS Advanced Strategies, Inc.

• Dep. Asst. U.S. Trade Rep. for Mexico, 1985-88
• U.S. Trade Alt. to the E.E.C., USTR, 1981-85
• Exec. Dir., U.S. Gen. Sys. of Pref., USTR, 1980-81

John W. Bode

Olsson, Frank, and Weeda

• Asst. Sec. for Food and Consumer Serv., U.S. Dept.
of Agr., 1985-89

William E. Brock

• U.S. Sec. of Labor, 1985-87
• U.S. Trade Rep., 1981-85
• Chair., Repub. Nat. Comm., 1977-81
• U.S. Sen., (R-TN), 1970-76
• Member, U.S. House of Reps., (R-TN), 1962-70.

The Brock Group

• Asst. U.S. Trade Rep., Off. of Bilateral Affairs,
1981-85
• Dep. Asst. USTR for Japan and Devel. Countries,
1978-81
• Economist and Exec. Dir. of the Gen. Sys. of Pref.
Program, USTR, 1977-78
• Economist for Int'l Fin. and Trade Matters, Council of
Econ. Advisers, 1975-77
' •Economist, Board of Govs. of the Fed. Res. Sys.,
1972-75

Doral S. Cooper

Crowell & Moring Int'l, Ltd.

Peter D. Ehrenhaft

Bryan Cave

• Dep. Asst. Sec. and Spec. Counsel (Tariff Affairs),
Dept. oftheTreas., 1977-79

James C. Free

Walker/Free Associates, Inc.

• Cong. Liaison to the White House (Carter admin.)

James W. Frierson

Lee 0. Fuller

The Brock Group

• Coord., U.S. govt's pol. on the functioning of the
GATT sys. in the Uruguay Round, 1987-89
•Chief of Staff, Off. of the U.S. Trade Rep., 1985-89
• Spec. Asst. to Amb. William Brock, USTR, 1981-85

Walker/Free Associates. Inc.

• Maj. Staff Dir. under Sen. Lloyd Bentsen, (D-TX),
Sen. Comm. on Environ. & Pub. Works, 1985-87
• Min. Staff Dir., Sen. Comm. on Environ, and Pub.
Works, 1978-85
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Registrant

Former Government Position
(Years Served)

Current Firm

Gold and Liebengood, Inc.

• Spec. Asst. to Sen. David Boren, (D-OK), 1987-88
• Tax Counsel, Sen. Boren, 1984-88
• Chief of Staff, Sen. Boren, 1984-86
• Campaign Mgr. and Field Rep., Oklahomans for
Boren, 1980-84

Martin B. Gold

Gold and Liebengood, Inc.

• Legal Counsel for Sen. Howard Baker, (R-TN),
1981-82
• Counsel for Floor Opers. to Baker, 1979-80
• Min. Staff Dir. and Counsel on the Sen. Comm. on
Rules & Admin., 1977-79
• Sen. Select Intell. Comm., 1976
• Staff Asst. to Sen. Mark Hatfield, (R-OR), 1973-76

Gabriel Guerra-Mondragon

Guerra & Associates, Inc.
Keefe and Co.

• Advis. on Nat. Sec. issues, Clinton transition team,
1992-93
• Spec. Asst. to the U.S. Amb. to Mexico, 1980-83

Robert Herzstein

Shearman & Sterling

• Under Sec. for Int'l Trade, U.S. Dept. of Comm.
(1980-81)

Independent Lobbyist

• Sec. of the Navy, 1979-81
• Asst. Sec. of Navy, 1977-79
• General Counsel and Cong. Liaison, U.S. Information
Agency, 1973-76
• Spec. Asst. to Dir. of the U.S. Info. Agency, 1972
• Spec. Asst. to the Sec. of the Navy, 1965-66, 1945-46

Peter W. Glavas

Edward Hidalgo

William F. Hildenbrand

Gold and Liebengood, Inc.

• Sec. of the Sen., 1980-84
• Sec. for the Mm., U.S. Sen., 1974-80
• Admin. Asst. to Sen. Repub. Leader, 1969-73
• Legis. Asst. to Sen. Boggs, (R-DE), 1961-68
• Asst. Cong. Liaison, Dept. of Health, Education &
Welfare, 1959-60
• Aide to Rep. H.G. Haskell, (R-DE), 1957-58

Patricia J. Jarvis

Gold and Liebengood, Inc.

• Spec. Asst., Off. of Legis., U.S. Dept. of Health and
Human Serv.

Ruth Kurtz

• Aide to William Roth, (R-DE), mid-1980s (left in
1989)
•Trade Adv., Int'l Trade Comm., 1980-83
• Int'l Economist and U.S. Trade Neg., Dept. of
Comm., 1970-80

Independent Lobbyist
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Registrant

Stephen L. Lande

Former Government Position
(Years Served)

Current Firm

• Asst. USTR for Bilat. Affairs (left in 1982)
• Off. of the Spec. Trade Rep., including Dep. Asst.
USTR, 1973-82
• U.S. State Dept., Chief of Econ. and Info. Serv.,
U.S. Emb., Luxembourg, 1970-73
• U.S. State Dept., Consular Off., Athens, Greece,
1966-68

Manchester Trade

Gold and Liebengood, Inc.

• Sergeant at Anns, U.S. Sen., 1981-84
• Legis. Counsel to Sen. Mm. Leader, 1977-81
• Min. Staff Dir., Sen. Select Comm. on Intell. 1976-77
• Consult, to Sen. Howard Baker, (R-TN), 1975-76
• Asst. Min. Counsel, Watergate, 1973-74

George J. Mannina

O'Connor & Hannan

• Chief Min. Counsel, House Merchant Marine and
Fisheries Comm., 1983-85
• Min. Counsel, House Subcomm. on Fisheries,
Wildlife, Conserv. and the Environ., 1975-83
• Legis. Asst. to Rep. Edwin B. Forsythe, (R-NJ),
1972-75
• Admin. Aide to Rep. Gilbert Gude, (R-MD), 1971-72

Mary Lou McCormick

(formerly of)
Gold and Liebengood, Inc.

Joseph P. O'Neill

Public Strategies

Phil Potter

Walker/Free Associates, Inc.

William R. Ratchford

Gold and Liebengood, Inc.

Howard S. Liebengood

Otto J. Reich

Mark J. Robertson

John F. Scruggs

• Press Asst., Dep. Press Sec. and Press Sec. to Sen.
Bob Packwood, (R-OR), 1981-87
• Admin. Asst. to Sen. Lloyd Bentsen, (D-TX), 1980-84
• Exec. Asst. to Sen. Bentsen's Texas Off., 1972-79
• Aide to Sen. Peter Dorrunick, 1969-70
• Senior positions, U.S. Depl. of Treas., 1970-71
• Member, U.S. House of Reps. , (D-CT), 1979-85
• U.S. Amb. to Venezuela, 1986-89
• Spec. Advisor to the Sec. of State, Interagency Off. of
Pub. Diplo. for Latin Amer. & the Carib., 1983-86
• Asst. Admin., U.S. Agency for Int'l Devel., Progs,
on Latin Amer. and the Carib., 1981-83
• Staff Asst., U.S. House of Reps. 1970-71

The Brock Group

Gold and Liebengood, Inc.

• Legis. Dir. for Rep. Scan Parris, (R-VA), 1980s
• Min. Staff Dir., House Comm. on the Dist. of
Columbia, 1980s

Gold and Liebengood, Inc.

• Asst. Sec. for Legislation, U.S. Dept. of Health and
Human Serv., 1983-84
• Spec. Asst. to the Pres. for Legis. Affairs, 1981-82
• Floor Asst. to House Repub. Whip Trent Lott, (RMS), 1980-81.
• Staff Mem. of the House Rules Comm., late 1970s.
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APPENDIX C, CONTINUED
FORMER U.S. GOVERNMENT OFFICIALS WORKING FOR NAFTA

Registrant

Peter B. Slone

James E. Smith

Michael B. Smith

Daniel K. Tarullo

Abelardo Valdez

Charls E. Walker

Current Firm

Former Government Position
(Years Served)

Gold and Liebengood, Inc.

• U.S. House Approps. Cotnm. Assoc. Staff, and Cong.
Liaison to the House Educ. and Labor Comm. and
Select Comm. on Aging, office of Rep. William
Ratchford, (D-CT), 1978-83
• Dep. to Nat'l. Cmp. Mgr., Mondale for Pres., 1984

Walker/Free Associates, Inc.

• U.S. Compt. oftheCurr., 1973-76
• Dep. Under Sec., Treas. Dept., and Dir., Off. of
Cong. Rel., Treas. Dept., 1969-73
• Min. Counsel to the U.S. Sen. Subcomm. on
Intergovt'l Rel.
• Legis. Asst., Sen. Karl Mundt of South Dakota

SJS Advanced Strategies Inc.

• Dep. U.S. Trade Rep., 1980-88
• U.S. Amb. to GATT, Geneva, 1979-83
• Chief, U.S. Tex. Neg., 1975-79
• Dep. Chief, then Chief, Fibers and Tex. Div., U.S.
State Dept., 1973-74
• Chief of Pres. Cortes, for the White House, 1970-73
• For. Serv., various positions including For. Serv.
Off., 1958-70

Shearman & Sterling

• Nominated to be Asst. Sec. for Econ. and Bus. Aff.,
U.S. State Dept., 3/19/93; not conf. as of pub. time
• Chief Employ. Counsel of the U.S. Sen. Comm. on
Lab. and Hum. Res., 1987-89
• Exec. Asst. to the Under Sec., U.S. Dept. of Comm.
(Infl Counsel), 1980-81

Independent Lobbyist

• Amb., Chief of Prot., U.S. Dept. of State, 1979-81
• Asst. Admin, for Latin Amer. & the Carib., U.S.
Agency for Int'l Devel., 1977-79

Walker/Free Assoc., Inc.

• Dep. Sec. of the Treas., 1972-73
•Under Sec. of the Treas., 1969-72
• Asst. to the Sec. of the Treas., 1959-61

•Chart reflecu those who have lobbied for clients with NAFTA, 'trade," or trade-related services in their Justice Depl. short form registrations.
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APPENDIX D:
TOP 10 U.S. OFFICIALS MOST FREQUENTLY CONTACTED
BY MEXICAN OFFICIALS OR THEIR PAID REPRESENTATIVES, 1989-PRESENT,
AS REPORTED TO THE DEPARTMENT OF JUSTICE
it of Contacts/
Contact Dates

U.S. Official/
Affiliation at Time of Contacts

45 contacts
7/91 - 7/92

John Scheibel
House Foreign Affairs Committee

• Gold & Liebengood (SECOFI)

30 contacts
5/91 -9/92

Barry Moehring
Rep. Kolbe(D-AZ)

• COECE (COECE)
• Gold & Liebengood (SECOFI)

Firms/
Clients Initiating Contact

Rep. Bill Richardson(D-NM)

• COECE (COECE)
•Gold & Liebengood (SECOFI)
• Public Strategies Washington Inc. (SECOFI)
• Solar & Ellis (SECOFI)
•TKC Int'l, Inc. (SECOFI)
•Toney Anaya (SECOFI)
• Abelardo Valdez (SECOFI)

23 contacts
2/91 -9/92

Robert Kyle
Senate Finance Committee

• Burson-Marsteller (SECOFI)
• COECE (COECE)
• Public Strategies Washington Inc. (SECOFI)
• Walker/Free Associates (SECOFI)

20 contacts
5/91 - 12/92

Patricia Kery
Rep. Kennelly(D-CT)

• COECE (COECE)
• Gold & Liebengood (SECOFI)

. 17 contacts
6/91 - 4/92

Mary Irace
Sen. Roth (R-DE)

• COECE (COECE)
• Gold & Liebengood (SECOFI)

26 contacts
3/91 - 12/92

• Abelardo Valdez (SECOFI)
• COECE (COECE)
• Burson-Marsteller (SECOFI)
•Gold & Liebengood (SECOFI)
•Toney Anaya (SECOFI)
•Walker/Free Associates (SECOFI)

16 contacts *
3/91 -9/92

Richard Kiy
EPA

16 contacts
3/91 - 9/92

George Weise
House Ways & Means Committee

15 contacts
8/91 - 6/92

Mary Latimer
Rep. Pease (D-OH)

14 contacts
1/92 - 12/92

Todd Malan
Office of the United States Trade Representative

• COECE (COECE)
• Public Strategies Washington Inc. (SECOFI)
• Walker/Free Associates (SECOFI)
•Gold & Liebengood (SECOFI)

74

• Brownstein, Zeidman & Lore (Vitro, S.A.)
• Walker/Free Associates (SECOFI)

APPENDIX E:
HOUSE AND SENATE STAFFERS WHO PARTICIPATED IN
COECE-SPONSORED TRIPS TO MEXICO, 1991-1993

Staffer's Name

Member/Former Member/
Committee*

Year

Paul Alexander

Rep. George Sangmeister
(D-IL)

1991

Adam Anthony

Sen. Charles Robb (D-VA)

1991

Mark Ashby

Sen. John Breaux (D-LA)

1991

Philip Boyle

Rep. Frank Horton (R-NY)

1991

Dan Brouillette

Rep. W.J. Tauzin (D-LA)

1992

Mike Brown

Rep. James Moran (D-VA)

1992

Rosamond Brown

Rep. Beryl Anthony (D-AK)

1991

Tara Campbell

Rep. Jim Cooper (D-TN)

1992

Becky Chapman

Sen. Alfonse D'Amato
(R-NY)

1992

Christine Ciccone

Senate Committee On Rules
and Administration
(Minority Staff)

1993

Margaret Goud-Collins

Sen. Max Baucus (D-MT)

1993

Camille Conway

Rep. Randy Cunningham
(R-CA)

1991

Jim Coon

Rep. John Duncan (R-TN)

1992

Kevin Dempsey

Sen. John Danforth (R-MO)

1991

Patty Deutsche

Sen. Conrad Burns (R-MT)

1992

Amy Dunathan

Sen. John H. Chafee
(R-RI)

1993

Philip Eskeland

Rep. Ron Marlenee (R-MT)

1992

Tim Galvin

Sen. Robert Kerrey (D-NE)

1992

David Kolbe

Rep. Lamar Smith (R-TX)

1991

Jared Kotler

Sen. Joesph Biden (D-DE)

1991
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APPENDIX E, CONTINUED
HOUSE AND SENATE STAFFERS WHO PARTICIPATED IN COECE TRIPS

Staffer's Name

Member/Former Member/
Committee*

Year

Mary Latimer

Ways and Means Committee

1993

Rolf Lundberg

Sen. Bob Packwood (R-OR)

1991

Gray Maxwell

Sen. James Jeffords
(R-VT)

1992

Ben McMakin

Rep. Michael Kopetski
(D-OR)

1992

Sean Mulvaney

Rep. John Kolbe (R-AZ)

1993

Eric Niles

Rep. Al Swift (D-WA)

1991

Maria Ochoa

Rep. Lucille RoybalAllard (D-CA)

1993

Bob Oswald

Rep. Willis Gradison
(R-OH)

1991

Erik Paulsen

Rep. Jim Ramstad (R-NM)

1991

Chris Plaushin

Rep. Norman Sisisky
(D-VA)

1992

Janet Potts

House Energy and
Commerce Committee

1993

Suzanne Ramos

Sen. Edward Kennedy
(D-MA)

1992

Andrew Samet

Sen. Daniel P. Moynihan
(D-NY)

1992

Bari Schwartz

Rep. Howard Berman (D-CA)

1992

Cynthia Sheeley

Rep. Mike Epsy (D-MS)

1991

John Sheeley

Rep. Fred Grandy (R-IA)

1991

Diane Shust

Rep. George Miller (D-CA)

1992

Art Simonetti

Rep. Richard Schulze
(R-PA)

1991
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APPENDIX E, CONTINUED
HOUSE AND SENATE STAFFERS WHO PARTICIPATED IN COECE TRIPS

Staffer's Name

Member/Former Member/
Committee*

Year

Karen Steuer

House Merchant Marine
and Fisheries Committee

1993

Donsia Strong

Rep. John Bryant (D-TX)

1992

Diane Sullivan

Rep. Robert Matsui (D-CA)

1993

John Trasvina

Sen. Paul Simon (D-IL)

1992

Mark Usellis

Rep. Ron Wyden (D-OR)

1991

Vickie Walling

Rep. John Tanner (D-TN)

1992

Scott Wiener

Rep. Bill Richardson
(D-NM)

1991

Susan Wilder

Rep. Philip Sharp (D-IN)

1992

Lynne Willhoit

Rep. David Price (D-NC)

1991

Bruce Wilson

Ways and Means Committee

1993

* This column represents ihe Member, former Member or Committee the staffer was working for when he or she
participated in a COECE trip.
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APPENDIX F:
U.S. BUSINESS INTERESTS
FORTUNE 500 COMPANIES AND THEIR SUBSIDIARIES/DIVISIONS
RECENTLY OPERATING PLANTS IN MEXICO*
3-M Co.
A.O. Smith Corp.
**Allied Signal Inc.
**American Brands Inc./Wilson Jones Co.
American Cyanamid Co.
**AM International/Harris Graphics Corp.
**AMP Inc.
AMP International/Matrix Science Corp.
**Baxter International Inc.
**Baxter International Inc./Baxter Healthcare Corp.
**Baxter International Inc./Baxter Pharmaseal Products
Becton, Dickinson, and Co./Edmont Co.
Bethlehem Steel
Black and Decker Corp.
Briggs and Stratton Corp.
Brunswick Corp.
C.R. Bard Corp.
Campbell Soup Co.
**Caterpiller Inc.
Chevron Corp.
Cummins Engine Co. Inc./Onan Corp
**Chrysler Corp./Acustar Inc.
**Chrysler Corp./Gulfstream Aerospace Corp.
Cooper Tire and Rubber Co.
Cooper Tire and Rubber Co./Cooper Electrical Distribution Products
Cooper Tire and Rubber Co./Cooper Lighting Inc.
Data General Corp.
Digital Equipment Corp.
Eagle-Picher Industries Inc.
**Eastman Kodak
**Eastman Kodak/Verbatim Corp.
Eaton Corp.
**E.I. Du Pont de Nemours/Du Pont Chemicals
Emerson Electric Co.
Emerson Electric Co./Beckman Industrial
Emerson Electric Co./Chromalux
Emerson Electric Co./Motor Division
Emerson Electric Co./Skil Corp.
Emerson Electric Co./White-Rodgers
Emerson Electric Co./Xomox Corp.
Federal Mogul/Switches Divison
Figgie International Inc./Thermometer Corp. of America
**FMC Corp.
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APPENDIX F, CONTINUED
FORTUNE 500 COMPANIES RECENTLY OPERATING PLANTS IN MEXICO
Ford Motor Co.
**Ford Motor Co./Glass Divison
Gaylord Container Co.
General Dynamics/Fortworth Division
**General Electric Co.
General Instrument
**General Motors Corp.
**General Motors Corp./Inland Fisher Guide
**General Motors Corp./Packard Electric
**General Motors Corp./Delco Products
**General Motors Corp./Delco Remy
Georgia Pacific
Gerber Products Co./Gerber Childrenswear Inc.
Handy and Harman
Hartmarx Corp.
**Honeywell Inc.
**Honeywell Inc./Residential Division
Hubbel Inc./Hebbel Hermetic Refrigeration Inc.
**IBM
**IBM Corp./General Products Division
Interco Inc./Converse Inc.
James River
Jefferson Smurfit Corp./Container Corp of America
**Johnson and Johnson Medical
Johnson Controls Inc.
Kellwood Co.
Kimball International Inc./Kimball Piano and Organ Co.
Levi Strauss Associates/Levi Straus and Co.
Litton Industries/Winchester Electronics
MagneTek Inc.
Masco Inc.
Mattel Inc.
Molex Corp.
Motorola Inc.
North American Philips Corp./Advance Transformer Co.
North American Philips Corp./Philips Consumer Electronics
North American Philips Corp./Philips Lighting Co.
Outboard Marine Corp.
Oxford Industries Inc.
Parker Hannifin Corp.
**Pepsico Inc./Frito Lay Inc.
**Philip Morris/General Foods
Quaker Oats/Fisher Price
Raychem Corp.
Raytheon Corp./Switchcraft Inc.
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APPENDIX F, CONTINUED
FORTUNE 500 COMPANIES RECENTLY OPERATING PLANTS IN MEXICO
**Rockwell International
Rohom and Haas Co.
Sara Lee/Bali Co.
Sequa Corp./Chromalloy Gas Turbine Co.
Sunbeam Corp./North Electric Co.
Sunbeam Corp./Oster
Sundstrand Corp./Signatron Inc.
Sundstrand Corp./Sunstrand Heat Transfer Corp.
Square D Co.
**T.R.W. Inc.
**Texas Instruments Inc.
**Textron Inc./Speidel
Tonka Corp.
**United Technologies Corp./Auto Division
"United Technologies Corp./Carrier Corp.
**United Technologies Corp./Otis Elevators
Valmont Industries/Valmont Electric
W.R. Grace and Co.
**Warnaco Inc/Warners
**Warnaco Inc./Olga Co.
Westinghouse Electric Corp.
Whirlpool Corp.
**Xerox Corp.
**Zenith Electronics Corp.

* It is possible that a few of these companies may have recently slipped off the Fortune 500 list.
** Companies identified as belonging to at least one pro-NAFTA business organization.
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APPENDIX G:
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT*,
AS REPORTED TO THE DEPARTMENT OF JUSTICE
•Chart reflect* money reported to the Justice Dept. at any lime during this period.

Foreign Agent

Client

Amount/Payment Type
Time Period

Aaron D. Cushman
& Associates

Mallory
Industries

$ 99,868.09
fees & expenses
(4/90 - 8/91)

Ackerson & Feldman

Govt. of Quebec
Ministry of Int'l Affairs

$ 2,280.00
fees
(4/91 - 3/92)

Bank of Nova Scotia

$ 359,718.30
legal services
(12/90- 12/91)

Gordon Investment Co.

$ 224,463.42
legal services
(6/90-6/91)

Molson Breweries

$ 66,493.67
legal services
(12/90-6/91)

Grand Council of the Cree
(of Quebec)

$ 13,950.00
not specified
(11/91 - 1/92)

AEC Forest Products

no $ listed at
Justice Dept.
(2/92 - 8/92)

Canadian Meat Council

$ 4,630.85
fees & expenses
(9/91 - 9/92)

Government of Canada

$ 29,385.02
fees & expenses
(6/92 - 9/92)

Royal Trustco, Ltd.

no $ specified
at Justice Dept.
(reg. 6/89)

The Clarke Group

$ 116,670.67
receipts
(9/90- 8/91)

Dofasco

no $ listed at
Justice Dept.
(1/89 -4/92)

Akin, Gump,
Hauer & Feld

H

•

I,

•*

Alsop, Denny

APCO Associates Inc.

N

•

«

N

Andrews Associates, Inc.
Arent, Fox, Kinter,
Plotkin & Kahn

Armstrong, John
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APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Bank of Montreal

$ 81,461.55
fees
(6/91 - 6/92)

Canadian Meat
Council

$ 287,100.00
fees
(1/92-3/92)

Government of Canada

$ 286,929.16
fees
(1/89 - 5/92)

Foreign Agent

Arnold & Porter

m

m

*

«

no $ listed at
Justice Dept.
Baker & Hosteller

H

•

M

»

Baker & McKenzie
Baker, Worthington,
Crossley, Stans

Belch, Donald K.

m

m

Berry, Max N.
Black, Manafort,
Stone, & Kelly

.

Canadian Sugar Institute

(reg. 1/93)

Cormnco

$ 57,004
fees & expenses
(6/90 - 10/92)

Government of Canada

$11,065.00
fees
(7/91 - 10/92)

The Horsham Corporation

$ 303,953.06
comp. for services
(11/91 - 5/92)

Nolisair International

$ 4,619.36
fees
(12/92 - 1/93)

Slelco, Inc.

no $ listed at
Justice Dept.
(reg. 1/84)

The Canadian Tubular
Producers Association

no S listed
at Justice Dept.
(reg. 4/90)

Government of Canada

$ 15,392.15
fees & expenses
(2/91 - 6 / 9 1 )

The Horsham Corp.

$ 60,000.00
(contract)
(5/92 - 11/92)

Nordion International

$ 60,000.00
(contract)
(5/92 - 11/92)
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APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Foreign Agent

Client

Amount/Payment Type
Time Period

Brady & Berliner

Alberta Petroleum Marketing
Commission

$ 394,198.30
fees
(9/89 - 3/92)

Canadian Petroleum
Association

$ 289,403.20
fees
(9/89 - 3/92)

Independent Petroleum
Association of Canada

$ 225,447.43
fees
(9/89 - 3/92)

Energy, Mines & Resources
of Canada

no $ listed
at Justice Dept.
(reg. 4/92)

British Columbia Government

Government of the Province
of British Columbia

$697,419.61
reimbursements
(1/89 - 10/91)

British Columbia House

Government of
British Columbia

$ 167,316.11
total receipts
(1/89- 12/91)

British Columbia Trade Office

Province of British Columbia

$ 81,479.83
reimbursements
(11/89 - 2/90)

Britt, Raymond L., Jr.

The Manufacturers Life
Insurance Company

salary
(7/89 - 11/92)

Burson-Marsteller, Inc.

Bombardier, Inc./
Sea-Doo Division

no $ listed at
Justice Dept.
(reg. 12/92)

Hydro-Quebec

no $ listed at
Justice Dept.
(reg. 1/93)

Aerospace Industries
Association of Canada

$ 88,397.29
fees
(1/89 - 12/91)

Canadian Shipowners
Association

$ 94,438.74
total receipts
(10/88 - 9/91)

TranSyt Canada, Inc.

$ 70,000
fees
(11/91 -4/92)

•

H

H

n

N

H

M

m

CANAMCO

•

•

Capital Partnerships, Inc.
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APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Hydro-Quebec

$ 5,072.45
total receipts
(reg. 7/89)

Conn & Marks

MacLean Hunter T.V.

$ 12,147.50
fees
(10/89-5/92)

Colle & McVoy
Public Relations

Manitoba Business
Development & Tourism

$2,187.00
total receipts
(10/88 -4/89)

Connaught Laboratories, Inc.

Connaught Laboratories, Inc.

no $ listed at
Justice Dept.
(4/88 - 10/92)

Coudert Brothers

British Columbia Stena
Line, Ltd.

$ 40,882.78
fees
(10/90 - 1/92)

Government of Canada

$ 83,421.78
fees
(4/90 - 2/92)

Daniel J. Edelman

Tourism Canada

$ 797,242.47
total budget
(10/88- 9/90)

de Korte, Derek M.

The Algoma Steel
Corp., Ltd.

salary
(5/92 - 8/92)

Peter Clark

$ 38,750.00
fees
(2/92 - 11/92)

Falconbridge, Ltd.

$ 73,769.66
total receipts
(12/88 - 12/91)

Stratas Corp., Ltd.

$ 5,000
contract
(reg. 12/88)

Dona van. Leisure,
Rogovin &. Schiller

Molson Breweries

$ 68,099.17
fees
(4/91 -6/92)

Dorf & Stanton
Communications, Inc.

Bombardier, Inc.,
Canadair Group

$ 2,100
fees
(4/91 - 4/92)

Foreign Agent

Chartwell Communications

.

Dewey Ballantine

Dickstein, Shapiro & Morin

•

m
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APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Foreign Agent

Client

Amount/Payment Type
Time Period

Dow, Lohnes & AJbertson

Canadian Committee for
National Treatment

$ 105.00
fees
(10/90-3/91)

Canadian Institute of
Steel Construction

$ 17,810.50
fees
(9/88 - 3/91)

Dofasco. [nc.

$ 160,145.67
fees
(9/88 - 3/92)

Harris Steel Group

$6,025.00
fees
(9/88 - 6/90)

Lake Ontario Cement

$975.00
fees
(9/88 - 9/89)

Laurel Steel

$ 18,189.50
fees
(9/88 - 3/91)

Stelco, Inc.

$ 120,527.70
fees
(9/88 - 9/92)

The Algoma
Steel Corp., Ltd.

$989,273.51
total receipts
(9/88 - 9/90)

The Canadian Tubular
Producers Association

no $ listed at
Justice Dept.
(reg. 4/90)

DS Simon Productions

Consulate of Canada

$ 20,750.00
total budget
(reg. 2/91)

Dyer, Ellis, Joseph &
Mills, P.C.

International Air Transport
Association (IATA)

$ 323,757.68
fees & expenses
(1/89 - 9/92)

Dykema Cosset

Committee on U.S. Business,
Canada Health & Life
Insurance

$ 282,919.47
fees
(1/89-3/92)

The E Cubed Company, Inc.

The Grand Council
of the Crees

$ 21,225.00
total receipts
(reg. 7/91)

»

*

m

If

H

1

m

*

•

«

n

M

„

n

«

it
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APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Lister Bolt & Chain, Ltd.

$ 18,000
fees
(4/92 - 9/92)

I.M.D. Technical
Association

no $ listed at
Justice Dept.
(8/92 - 10/92)

British Columbia Ministry
of Energy

$ 120,000.00
fee type not spec.
(1/89- 12/91)

Business Council of
British Columbia

$120,000
fee type not spec.
(1/89 - 12/91)

Tourism Vancouver

$ 17,500.00
fee type not spec.
(6/89 - 12/90)

Triumf/Kaon

$ 20,000.00
fee type not spec.
(7/89 - 12/89)

St. Pierre et Miquelon

$ 116,184.29
ad production costs
(5/90 - 7/90)

Spar Industries

$ 243,500.00
fee type not spec.
(1/89 - 6/92)

Diasyn

$ 28.282.50
fees
(12/90- 9/91)

Fletcher Challenge Finance
Canada, Inc.

$ 43,347.50
fees
(9/90 - 2/92)

Maple Leaf Foods

$ 12,000.00
fees
(1/92 - 1/92)

Mclean Hunter Cable T.V.

$ 1,247,084.80
salary
(10/89-4/92)

Embassy of Canada

$ 54,069.50
fee type not spec.
(4/92 - 3/93)

Foreign Agent
Ervin Technical
Associates, Inc.

m

m

Etchison, Don L.

•

N

M

M

1*

m

FCB/Imermarketing

Fierce, Donald L.

Fleishman-Hillard

m

M

M

t

Gage, John Barry

Garvey, Schubert & Barer
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APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Province of Manitoba

$ 34,395.75
fee type not spec.
(9/89-4/91)

Province of Ontario

$ 449,843.51
fee type not spec.
(2/89 - 3/92)

The Goodman Group

The Grand Council
of the Crees

$ 393,367.47
fee type not spec.
(10/90- 10/91)

Government of the Province
of Alberta

Government of the Province
of Alberta

$1,259,301.53
total receipts
(1/89-6/92)

Government of Ontario

Government of Ontario

$ 13,594,959.00
total receipts
(10/88 - 10/91)

Hansen, Paul W.

External Affairs Dept.,
Gov. of Canada

$ 67,086.18
total receipts
(10/88-3/91)

Harcar, Mary V.

Canadian Life and Health
Insurance Association

$ 516,382.44
fees
(12/89-5/92)

The Manufacturers
Life Insurance Co.

$ 202,600.00
total receipts
(11/88 - t l / 9 1 )

Alberta Public
Affairs Bureau

$ 25,643.53
total receipts
(reg. 1/89)

St. Lawrence Cement

$ 69,493.63
total receipts
(12/88-2/90)

St. Mary's Cement/
Inland Cement/
St. Lawrence Cement

$ 40,690.65
total receipts
(12/88 - 12/89)

Canadair, a division of
Bombardier, Inc.

no $ listed at
Justice Dept.
(1/92- 1/93)

Canadian Macedonian Society

$ 87,970.77
fee type not spec.
(11/91 - 11/92)

Foreign Agent

m

m

„

m

•

„

Henry J. Kaufman
& Assoc., Inc.
Heron, Burchette,
Ruckert & Rothwell

•

M

Hill & Kuowlton

M

H
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FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Foothills Pipe Lines, Ltd.

$ 372,284.34
fees & expenses
(1/89- 11/92)

Frontec Logistics Corp.

$ 40,309.37
receipts
(3/89 - 1/90)

Geddes Resources

no $ listed at
Justice Dept.
(reg. 2/91)

Government of Alberta

no $ listed at
Justice Dept.
(1/89 - 7/98)

Government of British
Columbia

$ 81,298.52
fee type not spec.
(11/91 - 11/92)

Government of Saskatchewan

no $ listed at
Justice Dept.
(5/89 - 12/89)

Ontario Milk
Marketing Board

$ 7,500.00
fee type not spec.
(11/91 - 5/92)

Public Affairs
International

$ 8,800.00
fee type not spec,
(reg. 5/89)

Stelco, Inc.

$ 13,433.50
fee type not spec.
(5/92- 1/93))

SNA Canada, Inc.

no $ listed at
Justice Dept.
(5/89 - 7/89)

Hogan & Hartson

Government of Ontario

$ 946,749.62
fees & expenses
(2/91 - 8/92)

Hopkins & Sutler

Canadian National Railway
Company

$483.75
fee type not spec.
(4/90 - 2/91)

Howrey & Simon

Government of Quebec
Ministry of Foreign Affairs

no $ listed at
Justice Dept.
(2/92 - 8/92)

Foreign Agent

•

•

•

•

1*

N

It

•

„

m

•

•

•

N

1*

•

n

1*

n

n

APPENDIX G, CONTINUED
FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Foreign Agent

Client

Amount/Payment Type
Time Period

Hudson, Gerry B.

The Algoma Steel
Corp, Ltd.

no $ listed at
Justice Dept.
(reg. 5/92)

Canadair Challenger, Inc.

$ 115,500.00
fees
(10/90- 3/92)

Immigration Services
Associates

Le Croupe de Soleil

$ 7,000.00
fee type not spec,
(reg. 1/92)

International Trade
Promotion, Ltd.

Festival of
Canadian Fashion

$ 18,949.24
fee type not spec.
(4/89 - 10/89)

IPSCO Steel, Inc.

no $ listed at
Justice Dept.
(1/89 - 12/89)

Royal Trustee., Ltd.

$ 4,171,970.00
fees
(6/89 - 6/92)

Canadian Standards Assoc.

$ 19,967.89
fee type not spec.
(9/91 - 3/92)

Melaine Communications Group

$ 14,913.11
total receipts
(11/88 - 11/90)

Kimbell & Sherman

Hydro-Quebec

$ 84,781.71
fees & expenses
(6/91 - 10/91)

Leone & Leone

Atlantis Submarines
International

$ 271,863.60
fees & expenses
(11/91 -2/93)

British Columbia Ferry
Corporation

$ 33,645.09
fees & expenses
(11/91 -2/93)

Canadian Consulate General/
Los Angeles

$ 32,346.61
fees & expenses
(3/92 - 2/93)

Canadian Pacific
Hotels and Resorts

$ 44,658.83
fees Si. expenses
(3/92 - 2/93)

Hyjek & Fix

IPSCO Steel, Inc.

Jones, Day, Reavis & Pogue

Kathleen Winn & Assoc., Inc.

The Keating Group, Inc.

"

W

m

H

H

H
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FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

The Great Canadian Railtour
Company, Ltd.

$ 47,847.26
fees & expenses
(11/91 -9/92)

Tourism British Columbia

$ 79,274.63
fees & expenses
(11/91 -2/93)

Tourism Victoria

$ 21,244
fees & expenses
(11/91 - 2/93)

TransCanada Pipelines

$ 500/week
salary
(reg. 6/91)

The City of Montreal

C$ 30.000 [Canadian)
fee type not spec.
(7/91 - 10/91)

Journey's End Corp.

$ 72.775.00
fees
(1/91 - 7/91)

Hydro-Quebec

$ 150.000.00
fees
(12/91 -6/92)

Malkin & Ross

Grand Council of the Crees

$ 20,000
contract
(reg. 3/92)

Marks, Murage & White

Bibby-Ste Croix
Foundenes, Inc.

$ 17.221.20
fees &. expenses
( 1 / 9 0 - 11/90)

Mayer, Brown & Platt

Dome Petroleum, Ltd.

$ 223,050.00
total receipts
(12/88 - 12/89)

McClay, Brian

Canadian Pulp
& Paper Association

salary
(7/92 - 1/93)

Foothills Pipe Lines

$ 2,369,898.20
fees & expenses
( 1 / 8 9 - 11/92)

NOVA Corp. ot Alberta

S 70,778.01
tees & expenses
(5/91 - 11/92)

Foreign Agent

•

•

m

•

m

H

Levine, Leonard B.

M. Booth & Associates, Inc.

M. Silver Associates, Inc.
Maggie Boepple
Associates, Ltd.

McHenry & Staffier, P.C.

•

•
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FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Pan-Alberta Gas, Ltd.

$ 1,935,244.51
fees & expenses
(1/89- 11/92)

McKenna & Cuneo

Cominco, B.C.

$ 330,230.40
fees & expenses
(7/91 - 6/92)

Miller & Chevalier

Government of
British Columbia

$3,274,179.04
fees
(7/91 - 10/92)

Trade Negotiations Office,
Gov. of Canada

$ 2,338,248.81
hourly rates
(11/88 -4/92)

Council of Forest Industries
of British Columbia

$ 240. 10
total receipts
(10/88 - 10/89)

Ontario Ministry
of Industry & Tourism

$ 22,967.28
total receipts
(10/88 - 10/90)

Murphy & Demory, Ltd.

PCI, Inc.

$96,211.48
total receipts
(9/88 - 9/91)

National Film
Board of Canada

National Film
Board of Canada

$ 3,610,623.14
total receipts
(12/88 - 12/91)

North American
Precis Syndicate

D.J. Edelman for
Tourism Canada

$ 2,650.00
total receipts
(10/88 -4/89)

Nova Scotia
Information Centre

Nova Scotia
Department of Tourism

$ 3,188,800.00
total receipts
(12/88 - 12/91)

Cortnaught Laboratories, Inc.

$ 574,863.68
fees & espenses
(10/88- 10/91)

Morgan Grenfell Group

$ 138,640.42
fees & expenses
(10/88- 10/91)

SmilhKline-Beecham Corp.

$ 440,146.50
fees & expenses
(9/88-9/91)

Foreign Agent

•

H

•

*

Modern Talking
Picture Service

•

tt

O'Connor & Hannan

*

n

W

*
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FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Foreign Agent

Client

Amount/Payment Type
Time Period

Office of the
Government of Alberta

Department of Federal and
Intragovernmental Affairs

$2,005,613.57
total budget
(10/88- 10/91)

O'Melveny & Meyers

Brewers Association
of Canada

$ 178,408.00
fees
(2/89 - 12/91) .

Government of Canada

$ 249,942.85
fees
(1/89 - 12/91)

Hydro-Quebec

$5.579.46
total receipts
(reg. 10/89)

Maclean Hunter Cable TV

$ 516,930.95
total receipts
(10/88 - 10/91)

Beckett Packaging, Ltd.

$ 18,960.81
total receipts
( 1 / 8 9 - 12/89)

Royal Trustco, Ltd.

S 159.253.44
total receipts
(1/89 - 6/90)

Paul A. London &
Associates, Inc.

Hydro-Quebec

$ 102.091.01
total receipts
(8/88 - 8/91)

Paul, Weiss, Rifkind,
Wharton & Garrison

The Newsprint Section
of the Canadian Pulp and
Paper Association

$ 83,795.01
fees and expenses
(3/90- 1/93)

Perley & Herley

Canadian Acid Rain
Foundation

$ 96,000
project budget
(1/91 - 2/92)

Canadian Coalition
on Acid Ram

$ 440,758.07
total receipts
(7/88 - 7/91)

Grand Council of the Crees

$ 50,802.50
fees
(10/89-7/90)

Cominco, Ltd.

$ 91,611.78
total receipts
(9/88 - 3/90)

•

*

Parlato Productions

Patterson, Philip R.

Patton, Boggs & Blow

N

«

ft

N

Pierson, Semmes & Bemrrus

Piper & Marbury
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FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

The Royal Bank of Canada

$ 77,448.30
fees & expenses
(1/90-7/92)

Government of Canada

$ 38,390.35
hourly rate
(2/91 - 8/91)

Quebec Government

$ 13,325,179.14
total receipts
(1/89- 12/91)

R. Duffy Wall &
Associates, Inc.

Cominco, Ltd.

$ 172,500.00
total receipts
(3/90 - 9/91)

Read Communications

Canadian Consulate
General (Los Angeles)

$ 9,624.29
newsletter costs
(3/91 - 11/91)

Robinson, Lake,
Lerer & Montgomery

Brewers Association
of Canada

hourly fees
(reg. 3/92)

Canadian Forest
Industries Council

hourly fees
(reg. 2/92)

The Algoma Steel
Corp., Ltd.

$ 15,215.00
fees
(12/91 - 12/92)

Canadian Steel
Industry Council

no $ listed at
Justice Dept.
(reg. 2/93)

Dofasco, Inc.

$ 233,600
fees & expenses
(12/91 -6/92)

Manufacturers Life
Insurance Co. of Canada

$ 6,003.95
fees and expenses
(4/89 - 6/89)

Royal Trustee, Ltd.

Royal Trustco, Ltd.

$ 57,612.97
total receipts
(10/90- 10/91)

Saskatchewan Economic
Diversification & Trade Office

Saskatchewan Depl. of
Trade & Investment

$ 751,000.00
wages, overhead, etc.
(6/90 - 5/92)

Foreign Agent

Prather, Seeger, Doolittle
Preston, Thorgrimson,
Shidler, Gate

Quebec Government House

.

Rogers & Wells

m

•

•

>

H

«
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FIRMS RECEIVING MONEY FROM CANADIAN INTERESTS, 1989-PRESENT

Client

Amount/Payment Type
Time Period

Canada Life Assurance Co.

$ 137,230.00
fees
(1/90- 1/92)

Sessions, Keiner, Dumont,
Barnes & Everitt

Grand Council of the Crees

$224,101.00
fees
(1/90- 12/92)

Sherman & Sterling

Office of the Leader
of the Opposition

hourly fees
(1/91 - 7/93)

Quebec Government House

hourly fees
(reg. 11/91)

Government of Quebec

$4,306.00
compensation
(reg. 12/90)

Government of Alberta

$20,000.00
fees
(7/92 - 12/92)

Polar Gas

$ 147,787.18
total receipts
(12/89-4/92)

Canadian Sugar Institute

$ 11,074.20
legal services
(7/90 - 4/91)

Canadian Wheat Board

$ 9,482.50
compensation
(3/92 - 6/92)

Council of Forest
Industries of British Columbia

$ 3,258,963.25
compensation
(2/92 - 7/92)

Embassy of Canada

$ 138,679.11
compensation
(7/90 - 7/92)

Stewart, Ann Haslam

Grand Council of the Crees

$13,200.00
fees & expenses
(1/92- 3/92)

Stewart, Sandra

Stelco Steel

only expenses listed
(3/90- 3/91)

Strategic Policy, Inc.

Grey, Clark, Shih
and Associates, Inc.

$ 1,232,337.59
fees & expenses
(9/90- 12/92)

Foreign Agent

Scribner, Hall & Thompson

m

m

SJS Advanced Strategies

Smith McCabe, Ltd.

David P. Slang, P.C.

Steptoe & Johnson

m

•

•

*

M

•
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Client

Amount/Payment Type
Time Period

Sutherland, Asbill & Brennan

Embassy of Canada

$ 11,877.84
total receipts
(11/88- 11/89)

Telmer, Frederick Harold

Stelco, Inc.

only expenses listed
(reg. 11/89)

The Goodman Group

The Grand Council of the Crees

$ 796,285.47
professional services
(11/90- 10/92)

Thompson & Mitchell

Crown Life
Insurance Company

$ 10,000
total receipts
(7/88 - 7/89)

Tourism British Columbia

Ministry of Tourism,
Government of British Columbia

$ 151,895.52
salaries
(7/89 - 12/92)

Green Forest Lumber

$24,279.11
total receipts
(1/89 - 12/89)

Trans Alta Resources Corp.

$ 156,841.00
fees
(6/90- 11/91)

Vemer, Lnpfert
Bemhard, McPherson

J.D. Irving

$ 1,108,918.41
fees & expenses
(3/89 - 1/92)

Waters, David J.

Bank of Montreal,
Public Affairs Office

$ 17,000
total receipts
(9/88 - 9/91)

Weil, Gotshal & Manges

Council of Forest
Industries of B.C.

$ 113,183.40
fees & expenses
(8/89 - 1/90)

Government of Canada

$ 1,003,713.55
fees
(3/92 - 9/92)

Noranda

$ 358,669.01
total receipts
(12/89- 12/91)

Foothills Pipe Lines, Ltd.

$ 125,342.63
total receipts
(11/88-5/90)

Foreign Agent

Van Ness, Feldman & Curtis

•

H

•

»

H

It

Wexler, Reynolds, Fuller,
Harrison & Schule, Inc.
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Client

Amount/Payment Type
Time Period

Novacor Chemicals, Ltd.

$ 462.50
total receipts
(11/88-5/89)

Canadian Forest
Industries Council

$23,783.14
fees & expenses
(reg. 2/89)

Council of Forest
Industries of B.C.

$ 657,532.51
fees & expenses
(4/89 - 1/93)

Foreign Agent

•

•

Winston & Strawn

•

«
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APPENDIX H:

BIOGRAPHIES OF FORMER GOVERNMENT
OFFICIALS WHO HAVE DONE WORK FOR NAFTA'S PASSAGE
Toney Anaya
Toney Anaya, a Democratic, was governor of New Mexico from 1983 to 1987. He now works
as an independent lobbyist on behalf of SECOFI, "seeking the furtherance of a U.S.-Mexico FTA,"
according to his registration statement on behalf of SECOFI at the Justice Department.
Anaya was attorney general of New Mexico from 1975 to 1979 and chief of staff to New Mexico
Governor Bruce King from 1971 to 1972. Anaya's federal government experience includes positions as
chief legislative counsel for U.S. Senator Joseph N. Montoya and as executive assistant to an assistant
secretary of state. Anaya was in the U.S. Department of Labor for seven years, primarily with the Bureau
of International Labor Affairs. He is currently a member of the United States Congressional Commission
for the Study of International Migration and Cooperative Economic Development. In 1990, according to
Anaya's resume, the commission "issued a comprehensive report making many economic development
recommendations, including highlighting benefits and challenges of increased trade with Mexico, Latin
America, and the possibility of a trading block including the entire Western Hemisphere."

Timothy B. Bennett
Timothy B. Bennett, deputy assistant USTR for Mexico from 1985 to 1988, is now with SJS
Advanced Strategies Inc., the international trade consulting firm owned by Washington, D.C. law firm
Steptoe & Johnson. Steptoe & Johnson and SJS were hired to lobby for COECE, the coalition of Mexican
businesses pushing for the NAFTA's passage. Steptoe has also received over $3 million from Canadian
clients since 1989 and has represented the Canadian Sugar Institute, the Canadian Wheat Board, the
Council of Forest Industries of British Columbia, and the Embassy of Canada. Bennett's short form
registration lists his duties at the firm as "discussions with US gov't officials re US-Mexico FTA
negotiations."
Prior to Bennett's Mexico-related work at USTR, he was the USTR's trade attache to the
European Economic Community, from 1981 to 1985. Bennett was also executive director of the
generalized system of preferences (GSP) at the USTR from 1980 to 1981.
John W. Bode
John Bode works at the firm Olsson, Frank and Weeda. The firm was hired in 1991 to work on
behalf of SECOFI, specifically in regard to NAFTA negotiations involving agriculture. According to
Olsson, Frank and Weeda's filing on behalf of SECOFI, the firm is to "provide and assistance on the
food and agriculture laws, regulations and policies of the United States Government."
Bode was the assistant secretary for food and consumer services at the U.S. Department of
Agriculture from 1985 to 1989.

William E. Brock
Bill Brock currently heads the Brock Group, an influential Washington firm currently
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being paid $30,000 a month to work for NAFTA on behalf of SECOFI. SECOFI is paying
the Brock Group through Burson-Marsteller.
Brock is a well-known Washington, D.C. figure who was Reagan's United States
trade representative from 1981 to 1985 and the secretary of labor from 1985 to 1987. His career also
includes terms as a Republican representative from Tennessee, from 1962 to 1970; a term as a senator,
from 1970 to 1976; and a term as chairman of the Republican National Committee, from 1977 to 1980.
Doral S. Cooper
Dora! Cooper, a former assistant USTR from 1981 to 1985, is president of the Washington,
D.C.-based lobbying firm of Crowell & Moring International, Ltd. The firm has received close to
$700,000 since 1989 from its five Mexican contracts: Jose Luis Alberro, Inc., Mexican Electrical
Consortium, Multilec, S.A. de C.V., Pliana, Inc., and Pulsar Internacional, S.A. de C.V. Crowell &
Moring, International, Ltd., was hired to provide various trade consulting services, including an attempt
to eliminate the duties on products manufactured by the Pliana and Pulsar companies.
From 1972 to 1975 Cooper was an economist at the board of governors of the Federal Reserve
System. In 1975, she went to the executive office of the president, for the Council of Economic Advisers,
as an economist for international finance and trade matters. From 1977 to 1978. Cooper was economist
and executive director of the generalized system of preferences (GSP) program at the USTR. From 1978
to 1981, she was deputy assistant USTR for Japan and developing countries. In 1985, Cooper left
government to work for Michael K. Deaver's consulting firm. Among the company's dients were Canada
and Mexico.
Peter D. Ehrenhaft
Peter Ehrenhaft lobbies for the Washington, D.C. firm of Bryan Cave. The firm was hired to
advise Shearman & Sterling on its representation of the Mexican government tor the NAFTA
negotiations.
Ehrenhaft was deputy assistant secretary and special counsel (tariff affairs) for the Department
of the Treasury from 1977 to 1979.
James C. Free
James C. Free, vice chairman of Walker/Free Associates, lobbies for SECOFI. His 1990 foreign
registration statement lists the services he has rendered on behalf of SECOFI as follows: "[To) Make
contact and meet with United States legislators and other public officials in connection, with activities
looking toward the adoption of a Free Trade Agreement between the United States and Mexico."
Free was Congressional liaison to the White House under President J i m m y Carter.
James W. Frierson
James Frierson, who was an aide to Ambassador W i l l i a m Brock at USTR. works with his former
boss as co-founder and director of the Brock Group. The firm lobbies on behalf of SECOFI.
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Frierson was the coordinator of the U.S. government's policy on the functioning of the GATT
system in the Uruguay Round of Trade Negotiations from 1987 to 1989. He served from 1981 to 1985
as special assistant to Brock at USTR and from 1985 to 1989 as chief of staff for U.S. trade
representative Clayton Yeutter.
Lee O. Fuller
Lee 0. Fuller, senior vice president of Walker/Free Associates, registered as a foreign agent for
SECOFI in 1990. His office told the Center that although his concentration is in environmental affairs,
he has occasionally helped with his firm's SECOFI account.
Fuller was minority staff director of the Senate Committee on Environment and Public Works
from 1978 to 1985, and majority staff director under Sen. Lloyd Bentsen (D-TX) from 1985 to 1987.
Peter W. Glavas
Peter Glavas, who left Gold and Liebengood in 1992 to enter private practice, was an aide to Sen.
David Boren (D-OK) from 1981 to 1988. Glavas's services while at Gold and Liebengood, according to
1992 Justice Department registration records for SECOFI, were "to contact Administration officials and
members of Congress on benalf of the named foreign principals; to advocate the positions of the foreign
principals and to engage in the distribution of necessary letters, talking points and fact sheets."
Glavas started as a campaign manager and field representative for Oklahomans for Boren in 1980.
In 1984 he came to Washington to be Boren's chief of staff and tax counsel. From 1987 to 1988 he was
special assistant to the Senator.
Martin B. Gold
Martin B. Gold is a co-founder of Gold and Liebengood. Mexico's Ministry of Commerce
(SECOFI) currently pays the firm $27,000 a month to press the U.S. Congress to pass NAFTA.
Gold was the legal counsel for Senate Majority leader Howard H. Baker, Jr. (R-TN) from 1981
to 1982. In this role he was required to "consult regularly with Senators and key staff on critical
procedural and tactical strategies for pending legislation," according to his resume. From 1979 to 1980,
he was counsel for floor operations to Sen. Baker. Gold served as minority staff director and counsel on
the Senate Committee on Rules and Administration from 1977 to 1979 and was a professional staff
member on the Senate Select Committee on Intelligence in 1976. From 1973 to 1976 he was a staff
assistant to Sen. Mark Hatfield (R-OR). Gold is the author of Senate Procedure and Practice: An
Introductory Manual, which, according to his firm biography, is a "widely consulted primer on Senate
floor procedure."
Gabriel Guerra-Mondragon
Gabriel Guerra-Mondragon, a former foreign service officer and special assistant to the U.S.
Ambassador to Mexico from 1980 to 1983, is currently president of TKC International, which received
almost $300,000 from SECOFI from September 1991 to May 1992. Guerra is additionally registered at
the Justice Department under Guerra & Associates, an independent company not owned by TKC
International. Guerra & Associates received $27,000 from SECOFI in late 1992. Guerra's Justice
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Department filing for SECOFI says that he will provide "assistance, research, coordination and
representation in the United States Congress, focusing its efforts especially with the Members of the
Democratic Party, their committees and staff."
While Guerra-Mondragon was working for SECOFI, he also advised the Clinton transition team
on national security issues.
Robert Herzstein
Robert Herzstein, of the Washington firm Shearman & Sterling, is one of Mexico's chief legal
counsels on the NAFTA. Herzstein was also one of the Canadian government's principal counsels during
the U.S.-Canada Free Trade negotiations.
In the late 1970s, Herzstein worked in the Carter administration as under secretary of
international trade in the U.S. Department of Commerce. He was at the Washington, D.C. firm of Arnold
& Porter before joining Shearman & Sterling.
Edward Hidalgo
Edward Hidalgo is an independent lobbyist for SECOFI. In his 1991 contract with SECOFI, he
states: "After serving as Secretary of the Navy...I have continued my career as a lawyer collaborating
at different times with leading law firms in Washington, especially in matters relating to Latin America
and particularly Mexico...My experience should permit me to advise on matters pertaining to the laws
of both Mexico and the U.S.A., as well as questions relating to the political institutions of both
countries..." In 1992, Hidalgo was paid more than $170,000 by SECOFI.
In addition his posts as secretary of the Navy from 1979 to 1981 and as assistant secretary of the
Navy from 1977 to 1979, Hidalgo also worked in the U.S. Information Agency as a general counsel and
congressional liaison, from 1973 to 1976.. He was first special assistant to the director in 1972. and then
general counsel and congressional liaison from 1973 to 1976.
William F. Hildenbrand
William Hildenbrand had a 25-year in politics and government before joining Gold and
Liebengood in 1985. The company represents SECOFI.
Hildenbrand worked as secretary of the Senate from 1980 to 1984; as secretary to the minority
from 1974 to 1980; and as chief of staff to Senate Minority Leader High Scott (D-PA) from 1969 to
1974. Hildenbrand also worked as legislative assistant for Sen. Caleb Boggs (R-DE) from 1961 to 1968.
From 1959 to 1960 he was in the Eisenhower administration as assistant congressional liaison officer for
the Department of Health, Education and Welfare. And from 1957 to 1958, he was legislative assistant
to Rep. Harry Haskell (R-DE).
Patricia J. Jarvis
Patricia Jarvis of Gold and Liebengood is a former special assistant in the Office of Legislation
at the U.S. Department of Health and Human Services.
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Jarvis told the Center that "it would not be fair" to include her as a person working on behalf of
the NAFTA, because she deals mainly with health care and has done only very limited work on NAFTA.
Ruth Kurtz
Ruth Kurtz is currently the "senior government liaison" for COECE, receiving $80,000 per year
for her services. In this capacity she regularly takes Congressional staffers on COECE-sponsored trips
to Mexico and contacts dozens of Congressional aides, members and senators, according to her filing at
the Department of Justice.
Kurtz worked as an aide to William Roth (R-DE) in the mid-1980s. While on Sen. Roth's staff,
Kurtz was a principle author of the Omnibus Trade Act in 1988. From 1980 to 1983, she was the trade
advisor at the International Trade Commission under Commissioner Paula Stern. Kurtz was also
international economist and U.S. trade negotiator in the Department of Commerce from 1970 to 1980.
Stephen L. Lande
Stephen Lande is president of Manchester Trade, one of the chief firms representing SECOFI.
Manchester Trade, which received approximately $150,000 from SECOFI since 1989, also represented
the Mexican Steel Group, receiving more than $250,000 from that client from January 1989 to December
1982.
Lande worked in the Office of the Special Trade Representative from 1973 to 1982. His last
position there was as assistant LJSTR for bilateral affairs. He left government in 1982 to join Manchester
Associates. In 1988 Lande founded Manchester Trade, of which he is president. Manchester Trade has
represented several foreign clients.
Howard S. Liebengood
Howard Liebengood, like his partner Martin Gold, worked in several senatorial positions before
leaving government and co-founding his own private firm, Gold and Liebengood, which currently
represents SECOFI.
Liebengood served as sergeant at arms and doorkeeper in the Senate from 1981 to 1984. Other
former government positions include legislative counsel to Senate minority leader Howard H. Baker, Jr.
from 1977 to 1981; first minority staff director of the Senate Committee on Intelligence from 1976 to
1977; and assistant minority counsel to the U.S. Senate Select Committee on Watergate from 1973 to
1974.
George J. Mannina
George Mannina, of O'Connor & Hannan, has represented the Mexican Association of Fisheries
"before Congress and the Department of Commerce on matters pertaining to marine mammal
conservation and tuna trade issues." When contacted by the Center, Mannina stated that the work he
performed for his client had "nothing to do with NAFTA." Because O'Connor & Hannan were retained
by the Association of Fisheries (a Mexican group) for trade-related reasons, the Center has included
George J. Mannina in this section.
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From 1983 to 1985, Mannina was chief minority counsel on the House Merchant Marine and
Fisheries Committee. He served as counsel to the House Subcommittee on Fisheries, Wildlife,
Conservation and the Environment from 1975 to 1983. From 1972 to 1975, Mannina was legislative
assistant to Rep. Edwin B. Forsythe (R-NJ). He was administrative aide to Rep. Gilbert Gude (R-MD)
from 1971 to 1972.
Mary Lou McCormick
Mary Lou McCormick, who worked at Gold and Liebengood until April 1991, worked on the
firm's SECOFI account. She now works at Gold and Liebengood's parent company, Burson-Marsteller,
where she is not involved in Mexican accounts.
McCormick served as press assistant, deputy press secretary and press secretary to Sen. Bob
Packwood (R-OR) from 1981 to 1987.
Joseph P. O'Neill
Joseph O'Neill is president of Public Strategies Washington, Inc., a firm that received more than
$450,000 from SECOFI from June 1991 to October 1992.
O'Neill's government experience includes four years as administrative assistant to Sen. Lloyd
Bentsen (D-TX) until 1984. Before that, O'Neill was executive assistant to Bentsen's Texas office from
1972 to 1979.
Phil Potter
Phil Potter is senior vice president of Walker/Free Associates, a firm lobbying for SECOFI.
Potter's duties in this regard are to "make contact and meet with United States legislators and other public
officials in connection with activities looking toward the adoption of a Free Trade Agreement between
the United States and Mexico," according to Potter's 1990 filing at the Justice Department.
Potter is a former Senate aide to a conservative Republican senator. He also worked in senior
positions in the U.S. Department of the Treasury under Nixon.
William R. Ratchford
The 1992 Justice Department filing for William R. Ratchford of Gold and Liebengood states that
he will "contact Administration officials and Members of Congress on behalf of the foreign principals,"
including the firm's SECOFI account.
Ratchford was a U.S. Representative, (D-CT), from January 1979 to January 1985.
Otto Reich
Otto Reich joined the Brock Group in 1990, shortly after serving as the U.S. ambassador to
Venezuela from 1986 to 1989.
Reich was special adviser to the secretary of state from 1983 to 1986, where he "established and
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managed the interagency office of public diplomacy for Latin America and the Caribbean, according to
his firm biography. He also served as assistant administrator of the U.S. Agency for International
Development from 1981 to 1983, where he "managed the fastest growth in U.S. assistance programs for
Latin America and the Caribbean since the Alliance for Progress," according to the bio. From 1977 to
1981, he was Washington, D.C. director of the Council of the Americas, an association of the 200 largest
U.S. corporations with investments in the Western hemisphere. He was staff assistant in the U.S. House
of Representatives from 1970 to 1971.
Mark J. Robertson
Mark J. Robertson is of the lobbying firm Gold and Liebengood, which was retained by SECOFI.
Robertson is a former legislative director for Rep. Stan Parris (R-VA) and a former minority staff
director on the House Committee on the District of Columbia.
John F. Scruggs
John F. Scruggs joined Gold and Liebengood in 1985. He has "first-hand experience in both the
legislative and executive branches, as well as expertise in the foreign policy, defense, and health policy
fields," according to his firm's biography. Gold and Liebengood lobbies for SECOFI.
Scruggs was the assistant secretary for legislation, appointed by President Ronald Reagan, in the
Department of Health and Human Services. From 1981 to 1982, Scruggs served as special assistant to
the president for legislative affairs. He was floor assistant to the House Republican whip, Trent Lett of
Mississippi, from 1981 to 1982. He was also a staff member of the House Rules Committee in the late
1970s.
Peter Slone
Peter Slone, working for Gold and Liebengood's SECOFI account, held several senior staff
positions in the U.S. House of Representatives and in the Mondale presidential campaign before joining
Gold and Liebengood in 1984.
From 1978 to 1983, while working under Rep. William R. Ratchford (D-CT) Slone was
legislative director, congressional liaison to the House Education and Labor Committee and Select
Committee on Aging, and associate staff member to the House Appropriations Committee. Slone served
as deputy to the national campaign manager during the 1984 Mondale for President campaign.
James E. Smith
James E. Smith, president of Walker/Free Associates, registered as a foreign agent for SECOFI
in December of 1990. He told the Center that since his filing, he has been involved in "some incidental
work" with SECOFI.
Smith previously served in the U.S. Government as comptroller of the currency from 1973 to
1976. From 1969 to 1973, while deputy under secretary of the Treasury Department, he headed the
department's Office of Congressional Relations. Smith is a former legislative assistant to Sen. Karl Mundt
of South Dakota, and later served as minority counsel to the U.S. Senate Subcommittee on
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Intergovernmental Relations.
Michael B. Smith
Michael B. Smith, a former deputy USTR and currently head of SJS Advanced Strategies, has
had "limited" contact with COECE," according to co-worker Timothy Bennett. Bennett says Smith works
on the account about one day every three months.
Smith joined the Foreign Service in 1958 and worked at various positions in it until 1970,
including as a Foreign Service officer. From 1970 to 1973, Smith was the chief of presidential
correspondence for the Nixon White House. In 1973 and 1974, he was deputy chief, then chief, of the
Fibers and Textiles Division at the State Department. In 1975, Smith went to the USTR as the chief
textile negotiator of the United States. In August 1979, he became Deputy USTR to GATT, and was reappointed to the position in 1981. Smith was Deputy USTR from February 1980 until October 1988.
Daniel K. Tarullo
Daniel K. Tarullo formerly worked at Shearman & Sterling, one of the key firms representing
SECOFI.
Tarullo served as chief employment counsel of the U.S. Senate Committee on Labor and Human
Resources from 1987 to 1989. From 1980 to 1981 he was executive assistant to the under secretary, U.S.
Department of Commerce (international counsel). On March 19, 1993, Tarullo was nominated to be
assistant secretary for economic and business affairs at the U.S. State Department, but has not yet been
confirmed as of publication time.
Abelardo Valdez
Independent lobbyist Abelardo Valdez received close to $200,000 from SECOFI in 1991,
according to his Justice Department records.
He was ambassador, chief of protocol at the U.S. Department of State from 1979 to 1981, and
assistant administrator for Latin America and the Caribbean at the U.S. Agency for International
Development from 1977 to 1979.
Charls E. Walker
Charts E. Walker is chairman of the board of Walker/Free Associates, a firm which
received more than $600,000 from SECOFI during an 18-month span ending December 1992. Walker's
1990 foreign agent registration statement lists his duties as: "fto| make contact and meet with US
legislators and other public officials" regarding the adoption of NAFTA.
Walker served as deputy secretary of the Treasury from 1972 to 1973. From 1969 to 1972,
Walker was under secretary of the Treasury, and from 1959 to 1961, he was assistant to the secretary
of the Treasury.
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APPENDIX I: NAFTA-RELATED ADVERTISING

"I can't find good, loyal workers
fora dollar an hour within a
thousand miles of here."

YES YOU CAN
We re cnly 460 miles and
00 minutes b\ air from the
US
Labor costs average under
$1 an hour including benefits Far lower than in the
Far East And less than CBI.
Central Amenca and even
less than the rest of Mexico
The turnover rate is less
than 5% a year

YUCATAN

And you could save over
$15.000 a year, per worker if
you had an offshore production plant here
So if you want to see how
well you or your plant managers can live here while
making your company more
competitive, call for a free
video tour of the State of
Yucatan at 708-295-179?

When the US. is too expensive and the Far East too far.
"Yes Ibu Can In flicatan."
Government of the Scare oflucatan. Mexico.
Department of Industrial and Commercial Development

105
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"I can't keep my labor costs
down, my turnover rate low
and my standard of living high."

YES YOU CAN

YUC/TAN
$li 000 3 year, per worker
if you had an offshore
production plant here
So if you want to see
how well you or your plant
managers can live here
while making \our company
more profitable. i^U for a
5ree video tour jf the State
of Yucatan at -08-?t)S-l79)

Where labor costs average
under $1 an hour, including
benefits
And the employee turn
over rate is less than 5%
a year
We're only 460 mdes and
90 minutes by air from
the US
And you could save over

When the US. is too expensive and the Far East too fat
"YestouCanlnttLcatan:
Government of the State of Yucatan. Mexico.
Department of Industrial and Commercial Development
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A Fast Track W
To Local

Economic
Hardship

hat would fast inck trade
negonauoru berween the t S
ind Mcuco rcallv mem1

For local conununiun the outlook
could be bleak. Fui track would
me in u\ iccclenuon ol what
we ve alread> see%.wuh the
rruqiuladori piano—i stampede
south (o Mexico bv empioven
enticed bv hourly wagn ol teu
than SI an hour
The trend a airead^ frightening
Two decades ago 120 rnaquuadora
plants emptoved 19 000 Menem
•orttn Todav there are 1.800
maquiladoru wich a workforce
thai taa «»oUen 10 500XBO.
American tote are being K»krd up
ai an alarming rate
There i more 10 u chan (otn
heading louiri when cotporaie
gunu decide to pull up tukei in
Kirch of cheap labor III the
economic pain left behind in tool
comnrurutics when die
independent tuppben that once
terved thoie larger compuuev and
the tmall buaineuet thai once
verved the locaJ wage eamen an
caught in a fait track iqueeze In
thon. the whole community
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There M lot intake here And a
lot 01 important consideration) jre
gettini alued over in the ta>t .ra.'n
rhetonc The realm n that :here is
going '0 be a lot of pain inj lun n
an aireement between two
countnn wnoie economict jrt >o
radically cufferent
Do«n t Congreu have in
obtiiation to miiumue the pjin
back home' *"hv not ask the
mull or independent busine»et
w ho would (eel the pinch '
Tha naue and in long-term
potmeal and economic
nnufications—dciervn a lot -norc
than a nmpte up or down vote
Congrni thould reieci tut track
it i a shortcut to doaiter
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Fast Track
The More You Read
The Worse It Gets

Environmental specialists — especialh those concerned about
water — sav the (border) areas natural resources cannot
handle the extra economic development free-trade advocates
foresee
— Tkt [camomiti
April Ju i^i
•

•

•

Indiscriminate dumping or long-term storage of industrial
garbage and hazardous wastes is trashing the landscape and
poisoning the water and soil.
—L i \»-l A <*ortd Ktport

Uncontrolled air and water pollution is rapidh deteriorating
and seriously affecting the health and future economic vnalit>
on both sides of the border

Their ven. success (the maquiladoras) is helping turn much of
the border region into a sinkhole of abysmal living conditions
and environmental degradation.
— **•// Sn*vt Journal
September " 1^8*

Roll Cull. *Mbmfta>. D.C.
Mat«. 1991
Vhe case itainn fait track free
I irade neionauont between the
I I' S jnd Mexico grow)
uronger even dav There > a lot
more n Hike here (hart ihe fan
(rack rhetoric would lead you 10
believe

Thi) issue—and us long-term
political and economic
ramifications—deierNe^ a loi
more ihan a simple up or Jo»n
vote b% Congress
Congress should reject lasi track
ii s a shortcut 10 disaster

AFL-C1O • •USnntvTMSniirr. N.W. • WASMINCTO-. O.C. 20M*
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